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X tfelcome, teachers, to this $CAT,. Consumer Education Teacher* PAL*, We hope you will find this a 
iSSpful resource while you 'are teaching tttis subject. Features of this PAL include: 

A CONTENT OUTLINE of the Student PAL subject matter, to aid you in class discussions, 

STUDENT OBJECTIVES which state in behavioral terms the objectives of the Student PAL, 

* 

SUGGESTED ACTIVITIES which you may wish to use as enrichment activities. These include: 

INTRODUCTORY ACTIVITIES which give suggestions f6r introducing the topic. 

DEVELOPMENTAL ACTIVITIES which give ideas for developing / the. major concepts in the 
Student PAL, TheSe suggestions are keyed to each section of' the Student PAL 
and include appropriate resources, , 

REV IEW, ACTIVITIES' whi ch give suggestions to guide the culmination of the study, y 

RESOURCE suggestions wf\ich are of three types and coded as follows: 
* Material^ developed by SCAT and included in this Teacher PAL, 
+ Commercially developed materials, available 'at a cost, 
= Commercially developed* materials, available free or on a free-loan basis* 

* 

AODRESSES of the producers^of all suggested resources as well as others whith you may wish 
T to contact for additional ideas and/or .materials* 



; ivi ties fief/ 



* Packaged Activities fefr Learning 
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A SPCCIALIZCD VOCABULARY which is an alphahetized listing of all the "Passwords' 1 listed 
in the Student PAL, 

TILM DESCRIPTIONS for each film . suggested as a resource, 

INSTRUCTIONAL AIOS which include Xerox masters for the Test, the Test Answer Sheet, 

Student Activity Shoots, film Guides/and Transparencies which you may wish to use * 
in your study, * 

t * * 

\ m y 

. ANSWLR KrYS for the Test, $CAT-developed Activity Sheets, 'and all pages from the Studeaf 
PAL requiring student responses,, * \ * y y 

A STUDCNTpAL for your reference. 



fn addi tion, some pages irt the Student PALs are designed specifically to enpoufage class discussions, 
and teaqher-led discussions, may be pecessary to- insure st^udeat comprehension gf the' concepts presented 

Such,pages*in the Student J^AL for this topic included 

v 1 0 r 

\ ' t Page 5: Determining risks involved in physical activities 
- Pag£ 6: Attitudes about- insurance 



these features are suggestions only. You, the instructor, know your class best and should feel free 
to^hoose those activities and resources most appropriate for your students, *uOi ' 




1 . 

PURPOSE i . . , 

CONTENT OUTLINE 

STUDENT OBJECTIVES ...... 

-ACTIVITY CHARTS 

Introductory Activities 
developmental activities" 
Review Act-ivTti^s „ « . 
GENERAL RESOURCES — ADDRESSES 
SPECIALIZED VOCABULARY « . , 

FILM DES(j(gIPTJONS 

I 
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INSTRUCTIONAL AIDS' - . «i. • 
Test 

Test Answer Sheet 
Student Activity Sheets 
t Film Guides 

Transparency Masters 

ANSWER KEYS , 

Test- 

Student Activity Sheets 
■*■. 

Student PAL 
STUDENT PAL . 
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It is impossible to overemphasize the importance of insurance in one's personal money management. 

It is impossible to avoid economic risks. The best one can hope for, through insurance, is to shareihese 

risks. The expenses of illness or accidental injury; the loss of one's property, or his liability when he 

causes others to los-e theirs; and the responsibility for the welfare of *those he supports are contingencies 

for which irtcome alone cannot adequately provide. The less income one fs able td earn, the" more important 

insurance coverage becomes. * 

■' . " . ... 

• ' /( - ' '"" 1 

i A ¥ 

Auto, life, and health insurance are emphasized in this moduleas those of, the greatest interest 

- * * 

to young consumers. Homeowners insurance i$ introduced with" emphasis given to the value of renter's 'insur- 



ance. „ 

+ - '* f • "\ - . V - 

it is particularly difficult to understand th^ffeed for *in^urance when the student is*yof&tg, heathy * 

and dependent, but knowledge of the principle' of insurance provides the .studerit arfinfrortanjt mealfts o£ prg^ 

• " - . * ' * "t . . * ' 4 / ■ - 

paring for economic risks through wi^e money management as lie IfttiMis the purpose, typ§s,* aigl benefits of irt: 

surance, »■ , ' * - v & ' " , ■ _ ' 



V 






L 'Principles af insurance 



■B. 
C 
D. 

F. 



i 



Risk ' 

1, Unavoidability 

2, -Typres * - 
. . £ ; " Personal risks 

■ . ■ b- , Property risk,& , , 
. c. 4 tiabil ity. risks 

3, * '"Shanna the risk" 
. - ■ '* 

"Purposes of insurance 
Types of insurance \ 
'Reasons for buying insurance 

V 

: RoleJ9f insurance* in' economy 

In^ranpexompanie^ * ; 
.'1. Stock . companies 
2|^Mutual companies 

• G. Rolje of insurance agents ~ 

* i ' * < 

• * * t * 

lL Aut6 insurance r 

, < „ *■ 

A v Cover^g? s * 

L Property ^damag^ 
2. Bodily injury 
S. Medical payments 
4-* Collision - * 

5, Comprehensive 

6. ' Uninsured motoris 




— % 



/ 

Cost factors . / 

1, "Territory 

2/ Personal factors 

a. Age, t 

"b. Sex 

c. Marital status 
3\ -Car 

a:- Use- ' t * 

"b. Cost t m 

c . Age 

d-- Type 
4, Cost saving factors 

Company * 
1. ' Safety 

2* * Service- * , - 

3. , Shop and compare 



JIK Life insurance^ 



■Y 



1 Purposes * 
1. Protection 



" 1 2- - Savings 1 - r 

6; '"Types 

1, Term * 
a T Pure protection 1 / 
. b- Coverage for a gtven*numBe 
, " /years' . Xr 
\s c : * No cash value 

d! Most coverage fot^premimum 
dollar 
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2, r Whole life 

a'. Both protection and savings'* 
b\ Ctfvers "whole life" 
e, Cash value based on premiums 
1 paid 

" 3- Limited-payment lffe 
v * a. Whole life policy with special 
/ \. payment plan % ' . , 

b, Cash value: 
4, Endowment ' / 

'a, .Savings plan wKH benefit 
* - . of life insurance 

b- Face valAje paijJ at maturity 
5/ Annuity - . * 
6. Credit life 

C, Combination policies 

1, Cgjibine term with one or, mo^e 

t)tner types 
2> Relatively small cash value 

D> . Insurance needs 

1, Analysis of family needs and 
resources 

2> Rule of thumbs 4*5 times family's 
annual income 
, . <+ - - i 

E. Evaluate company / s , ' ■ , 

Health insurance 

A. Need for coyerSge , > * 

* * ** 

. \ - 

•"14/ • \ 



B, Coverage ' ( 
' 1 * Basffcj coverage, 

a^lftspital expense ' 
w ^" * b* * Surgical expense 

c. Regular medical expense 

2, ^Major medical coverage 

3, Comprehensive coverage. 

t 4. . Disability or loss" ofincome 

C- Soy rpes 

1 jar'^rfiV^t programs 




ivat^-pipo^rams 
■J" 

D, Consumer pointers 



4 c 



Honfcowners msi/rance 

A. Protection* " ; * 
1. PVoRertit'loSs,.^ 
2^ Liability;" 



B/^Wfoerage 

i; Basic 

2, Broad w ' 
^ 3^ Comprehensive ^^v^ 

C f Rating Factors < 
l/ 1 CoveV*a§e 

Replacement v^lue ' - 
3* - Type of construction v 
4* Loss expedience in a?W 
* ,5*' Fire fighting, services 



* 



/ 



' 1 



VI/ Insurance pointers 

* * » r * * 

A* Choose Vlseiy* 
8« T 8uy carefully 
C.< ^)se well ' 
D«* Help is available 
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1#. Insurance agent . 

%i Insurance company * - 

3. Stat£ -dep^rtmen^'of^ insurance 

4 . El ected -repreSentati ve 

5. < Attorney * \ m 
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Given a password and several alternatives* . 
tjie student will identify the alternative 
which defines the password. , 

Given several' alternatives, the student 
will be able to identify *the character- } 
i sties of at least four major types of I 
life insurance:* term/ whole liffe, ■ 
limited-payment life and endowment. , ? 

Given several alternatives, the student * 
will identify age, sex, health and occupation* 
as four major factors contributing to the 
'cost of life insurance. 

Given several alternatives, the student , ; 

will identify the predominant personal I v 

Jiffe insurance program as a combination j 

of term insurance and one or mor r e- other J 

types: ■ j 

Given several ^alternatives, the student / 
will be ahle to, rank th^four majqr types. 6f 
'life insurance from lowest v to highest * - 
premium a£ term,,<whale life* limited^ -*\ 
payment life and endownent. - ; J 

G^ven several alternatives, the student 
will 'identify the functions of the** \ 
insurance agents 



> 
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Given several alternatives , the student 
will identify government and private 
programs as the two" major sources of 
health ^insurance*. 

Given several alternatives, the student 
wj)T identify two types of situations ia 
wni?H»h'eaHh Insurance benefits the con- 
sumer: 1 partial or total payment of medi- 
tal* expenses land income replacement due 
to ill health, and/or identify character- 
istics of each. 

Given a realistic situation involving 
medical expenses covered by health insur- 
ance* the totM bill, the deductible and/ 
or the percentage of co-insurance, the . 
student will calculate the amount owed 
- by either party . 

Given; a type ofMnsurance such as auto, 
life," health/ftr homeowners and several 
alternatives, the student'will identify 
th£ function of the type of insurance 
named • 

Given several alternatives* the student 
will" identify the types of coverage in- 
cluded in automobile insurance. 



Gi veil Several alternatives, "the student will 

the types of caverage included in 
hom^pwners i^sti^ance. 

'Given a type of insurance (auto, life, 
health or homeowners) and several alter- 
natives, the student will identify principal 
factors in determining tbfe cost of the' 

^insurance, 

* 

Given several alternatives, tfje student will 
identify the collection and investment of 
premiums, as the major source of profit for 
insurance companies. 

; fa 



Gi/en several alternatives, the studerit 
will identify considerations in shopping 
for insurance. - , 

16* Given a realistic ^situaTfcion involving losses 
and/or damages, the student will identify 
from several alternatives the type of in- , 
surance*that is applicable. ; f > 
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Generalizations 



Activities 



Resources 



The purpdse of insurance 
and the prfncuiles upon 
which it is ba^ed are 
important factors for the 
modern consumer to con-' 
sfder in his money manage* 
ment strategies . * 
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1. Administer It's Later Than You Think test as a Pre-test 



2. Conduct an insurance attitude inventory. N 

Ask students to list orally their beliefs fls to why insurance js^ 
. or js^ not important, w 
Record pro arid cpn listing. - 

Repeat activity at end of unit and compare listings, noting * 
changes of concepts and attitudes. * 



3. Utilize u HNfo\ \% InttUftnafc? 



Discuss the development of insurance as a method of "Sharing the 
Risks." » 

Stress,, that insurance has evolved from loosely formed Insurance 
policies of ancient Babylon to the highly complex structure Gtf 
insurance today. t - 



* Test 
Teacher )»AL 

+ Insurance 

, "Insurance: What It's 

AH About 11 
, (multi-media kit) 
+ MI What Do You Think 

About Insurance?" 

{attitude inventory) 

Changing Times 

Education Service 



* Student PAL, pp. 3-20 



= Insurance Facts 
(booklet) * 
Insurance Information 4 
Institute 

= Money l Guide to Insurance 



Honey "Guide to 
T^ookletT^ 
Tims Inc. 
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"Generalizations 



Activities 



Resources 
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List risks that .most people face ever"y day. 

Which are worth insuring? Wh"y? 

Which would an insurer reject? Why? " ■ 

Utilize an audio-vistial approach to- define insurance. 

'* > ' 

; 7 



Invite a representative of a local insurance firm to s-peak 
to ttie cl$ss * + J . " * r 

* ' ■ ' ■ - ■ . ■ v 

(J^slgn a bulletin board displaying $ variety of insurance forms-; 
brochures; insurance-oriented careers; high-risk^ accident-/ ; 
prone occupations, etc. - " 

c . . 

Monitor TV arid rarjin commercials and collect newspaper and * 
magazine advertising to list reasons i hsurapce companies^ve t 
far buying insurance^ L < ^ \ r " * K ; 

Identify the emotions to which these promotion^ appeal.^ 



^Transparency Master 
#1 

* + Teacher PAL 

* Transparency Master 

Teacher PAL 

Insurance 
(multimedia kit) 
s The HJOW Corporation 

+ Insurance — What It's 
All About 
(16 mm film - Film 
Guide #1) 

FilmFair Communications. 

'I + Priorities , Decisions , 
Security, 

"Priority Planning" 
(multi-media kit) 
Institute of Life 
1 Insurance 

.local resource person 

. -/ . ■ 



■i 



of 



■ ■<)■ # 

— * * 




* *? * 


//Gene'rtilizalions . 

*■ * m 


t h - j 
' v, * ■ . ' , Activities . - . ' ' • 


\ Resources . 


t i 

\ ■ 

F ' 4 

* n *'* ** 


* * 

10.- .Suggest that interested students research the history o| ' ' 
- i nsurajice and report their findings to the cl^ss. '** 
Possible topics;- ^ ( 

Jifeginnings n^insurance in Babylon * 
"Bottomrj^oans in arfci&rrt India - - 
. % Rdman "burial^ societies" 4 for iflsuring 
\ ^ # funeral payment %1 [ : . + 

+ ' \ Begin nirtgs of maritime ^frfsurance 
• . . (Spain, Up9's),# " r ' 

, ~ Lloyds of London r J 
/\ * Histdry, of insurance in the United States 


^ * ^ * # 9 - 

-fV 

s . f 

' - ^ » + 

ft 

. - ^' 

* • * 


r 

f * ■ 


11. Define and discuss the-type§ of insurance Jo be studied in* 

It's Later, Than t You Think. . y ' 


. * .Transparency Master #3 
r Teacher PAL 


4 * 


. - « - ■ o 


+ Insurance: What" You 
Should Know * 
t 1 6 mm film) 
BFA 


» > 


12. % Examine sample insurance policies. ^ * V* * * 

# t 


. - Introductory Book 
^ af Sample Insurance . 
■ . Policies 
- ^6 basic policies a"nd 
forms ) 

Insurance Jnformati on 
Institute ^ *~ ^ 

* 'i 


. ■ * 

1 * (J 

* t 


I 




* 
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1 Activities 



Resources 



i. utilize *M4Y*a\ \% |Vu\o Xiwutyie? 



2, Survey studentsV'current understanding of .auto insurance. 

Ask those who^are drivers to relate their insurance experiences. 



3. tlti]Sze an audio-visual approach to illustrate facets of auto i 



nsurance. 



27 
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* Student PAL/ pp. 21-38- * 



= Educator's Guide to Teaching 

Auto and Home Insura nee 
i JEookTIt ) . * 

- A FatpMy Guide to Property 

- and Liflbil i ty Insurance 
TTpoFletJ 

Insurance Information 
Institute . 

* Transparency Masters #4 ,.#5 
v Teacher PAL 

+ Automobile Insurance - 

(.bulletin board ^hart)* 
. + Automobile Insurance 

(multi-media kit) ^ 

Insurance Information 

Institute, 

* So, You WaM Wheels * Teaching 
Situation Three^- "Fitodingt Oo 
Out About Insurance" 
(muHi-medi§ kit) * T 

+ How To Buy 'Auto Insurance * , 
Today , , 

(min1-un1t). 

Changing Times Education 
Service 



Acfivilieo 



Resources 



4. Survey-several insurance agencies and compare rates for similar coverage. 
Discuss the differences in rates for greater coverage, for older cars, for 
higher deductible^, etc. ^ 

■ \ t , t 

5. Practice using rating factors to determine insurance dost. 



m - / ■ 

% D,i£cuss< factors which dqcreasfe the cost of auto insurance to teens, emphasizing 
^the good^tudent discount. 

* 7. -1)4scuss reasons for cancellations of auto' policies: 

J , Nonpayment of premiums 

Excessive claims 
/* * Suspension or revocation* of 

9 / S^^jiriver's license 

* J . ^ *S , * * 

8. Discuss steps to take'if your auto policy is cancelled. 

If your*recdrd is clean^stay cool and start shopp.incj? 
''Assigned risk" procedure under which a "bad risk 11 driver is assigned to an 
insurer in his state ( premiums usually 10-200% more than usual, Jbu> 
insurance is available). 4 



1. Utilize 



+ Wheels , 

' "Car Insurance and You 11 
(simulation game) 
Paul S. Amidon / 

* Student Activity Sheet #1 
Teactfer PAL 



+ Mathematics for ' Daily Living , 
pp. 11-26 
(book) 

McCormick-Mathers P>rtsTishing 
Company 




* Student PAL, pp> 39-54 -$ 
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4 . ■ , 

\ * - ' 


* 


♦ Acfivifies ' ( • 


Resourxes 


Define the purposes of life insurances I 

■ ■ t 

> * 


> 

* * 

* 

* Transparency Master #6£ 
Teacher PAL 


* * 

>* 

r ■ . . 


+ Consumer Survival Kit, , 

"You Bet Your hife! -* How 

to Buy Life Insurance" 
' (video cassette) 

Maryland Center for Public v - 

Broadcasting 




+ Dealing With Life Insgrance. 
(card game} - 
.American Council of Life 
Insurance 




+ Decide of Decisiori 

+ Handbook of Life Insurance 

+ Life Insurance Fact Book 

(booklets) 
+ Priorities, Decisions; 

Security A 

"The SixthNSense" , 
(multi-metiir^it) 
Institute off Life Insurance 


. . ■ ■ 

* * 

^ * * J ■ ' 1 ' ■ * ' 

O -J / 

a. Determine the size of the insurance industry in th| United States, 

ERIC w 


+ Insurance 

"Life Insurance" 

(mult1~media kit)' 
-Changing Times Etfff&Stion . 
Service 

M On 

* To Life, With Love 
TT6 m film) 
A'ssoc^ation-Sterl ing 

t The .World Almanac and Book 
of'Facts 
Xbook) 

Newspaper Enterprise Assn, 


aBBaaaa ^ ; [ 





Activities * 



4- 



4. " Debate the moral responsibility of owning life insurance, . 

5. Contrast terrrt and whole" life insurance, listing the characteristics of each. 

6. Illustrate hqw cash surrender value increases as premiums are paid < % 
Display tables from actual policies and compute the cash surrender val ue at 
different times in the life of the policy. 

■ * * \ m > 

7. .Discusskfche characteristics of specialized insurance coverage. . 
' Include: Limited-payment life 

Endowment 
Aonui ty 
Credit life 

DiscusS "the situations to wBich each type -would ripply, 1 

8. Compare premiums for various types of insurance coverage. 



10, 



List the factors included in determining Jiow much life insurance a family needs. 
Emphasize needs and assets and the importance of advice from a well-qua Iff led - 
agent. " 

Include social security benefits as an asset. 



Invite a life insurance company representative to discuss differences in life 
insurance needs 'with the class.. 
Prepare problem situations as guides; 



Resources 



+ The Holy Bible 
I Timothy 5:8 

* Transparency Master #7 
j Teacher PAL 



+ Protecting Your Future , 
■ Activity Masters 6-8 
■ (activity masters) 
Institute of Life Insurance 



Local insurance agencies^ 

* + Mathematics for Daily Living 
pp. 360-377 
. (book) - . ' 

McCormick-Mathers Publishing 
Company 4 J 

i + How Much Life Insurance Do 

You Need ? 
+ What Kind of Insurance Should 
You Buy ? 
(mi ni -units) 

Changing Times Education 
ServtGe 

, Local insurance representative 



14 



Aclivities 



Resources 



11. 



12. 



ANGELINE: Age 17, high school senior intending to enroll fyh college next * 
year, with most expenses to be paid by parents. 
She will have an annual 'income of $1,300, 

RICHARD: Age 23, married, wife works, no children planned', with a family 
income of $14,000, 

MARK: * A lawyer with £n annual income of $33,000, age 32, married, wife 
does not work outside the home, 4 children ages 1, 3, 5, 7. 

Role-play a husband-wlfe^ituation in which a life insurance representative is 
attempting to sell a policy, 

If possible, have local insurance -agent "play" the represents ve. 

Emphasize the ya'lue Of the information given in Best's Insurance Reports when 
choosing an insurance company. 



13. Explore career possibilities' in the life insurance field. 



25 
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+ Best's Insurance. Reports 
Life & Health . 
(reference books) 
A. M. Best Company 

= A Life Ca reer 
TpamphleTJ 

Institute of Life Insurance , 

+ Is £ Career jn Finance , 
Tnsu ranee or Real Estate for 
You? 

Tl6 mm film)' * 
.Counselor Films, Inc, 

+ You Can Help 
Tl6 mm film) 

Insurance Informatfeit'^ On 
Institute u 



■• ' ' • . . ' 

4 - 


• 


".■ Activities > * ■ . . , 


Resources 


'i, utilize ^*>NV*a^ W HftaWV* VnwancftT® 


— * : 

* Student PAL, pp. 55-70 


2. Purvey students' experiences with health costs. Include accidents, illnesses, time 
" * . spent in hospitals , K * . ■ 
Solicit knowledge concerning costs and means of payment. 


L 

. • ' ' /' " - 


3t Discuss the two ways health insurance protects /Ehe.consHjmer: 

PAYING SOME OR ALL OF THE MEDICAL COSTS DUE TO ILLNESS OR INJURY 
BY REPLACING SOME OR ALL OF THE INCOME LOST DUE TO ILLNESS OR INJURY 1 


* Transparency Mast«r\JS . 
Teacher PAL "* ^ r * 


■4; Ask students to survey parents concerning the protection they have in the form of " 
health insurance, either group or individual. , 




5. Tabulate the 'results of parent surveys to .determine how many different plans are * * 
represented. m t 




6. Suggest, that several students prepare graphs^of health insurance dat*i: premiums, 
benefits paid, etc. (in the United States) for the last 25 years. 

* ■* ' 


+ Source Book of Health'lnsurance 
Data 

{referenceL book) 

Health Insurance Institute 


7.- Discu$.s government health programs such as Medicaid and Medicare. / 

" it 


• 


8. If possi61e, ask a government' representative for Medicare or Medicaid to dfscuss 
"* the programs with the class. * 


1 Local resource person < 


ft r l - - A ^ / 

9. Explain that our tax dollar pays for government health- Care programs. " /" 
Debajte whether this is a wise expenditure of tax dollars. , /\ 

10/ Discuss private health insurance plans, * /-/ \ 
If possible*, obtain a respurce speaker from a major insurance firnTto e/pTain 
private plans. . ; 1 


, - - \ . ^ 


Local resource person * 


O ° ' 15, * 

ERIC , " * ; r 


* 

r * 
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Activities 



Resources ' 



.11/,, Explain types pf coverage available and the varying^osts Qf eacln* ' * 
- Inclyd^; Basic coverage ^ , * 

Major medical coverage ~ * * * 

Comprehensive, coverage- ^ fc * ^ ^ 

12- 'Define and -discuss 'Specialized terms used in majormedical coverage. v . 

Icclude:* Deductibility I L , \. 

Co-fnsurance ' . " - * 

limitations . * 1 . £ - , * 

List ''Consumer Cautions, in Health Insurance. 1 ' * 1 ^ 

Include, "{(read Disease' 1 policies and jflail-Qrder insurance policies. £ 

14. Obtain literature and cost quotes to compare various types df health insurance 
policies. . - - \ t . 
Evaluate e&ph ^nd ask for student recommendations. # 

4 . 4 

15, Compile a ,1ist o.f questions or guidelines to use. when shopping for health" insurance. 



* Transparency Waster #9 
. 'Teacher 'PAL 



2 '3 



* Great Hospital Insurance 
; PuzzTe* " 
(booklet) 

Florida ktsurance Commissioner 

= A Shopper's Guide to Health 
Insurance by Herbert " 
Denenberg- . 
(pamphlet) t 
Blue Cross Aslfcciatfon ' 

+ 'Consumer- Survival Kit 
"Here's to' Your Health: " 
Medial Care" 
.(video cassette) > 
.Maryland Center for Public n, 

* Broadcasting, ' • 



1 



Activities 



Resources 



16. Suggest that interested s-tudents research and report on: 



Medicare Vip-offs" by doctors - ' * 

Jteasons for sky-rocketing cost of health insurance 
The effect ofmalpractice suits on the cost of health insurance 



17. Debate the need for a national health insurance plan. 



l. utilize \% Y\omeo*net% Vnvu&n&e? 



ERIC 



4 



2. Discuss, the two types of coverage available to homeowners? Property los* 

Liability - 
4 * 

List examples o*f each. 

* *■ 

3. DisCuss the three basic forms of homeowners' policies: Basic - 

, ' ' Broad 

4 * Compreh^i^i ve * 



r 
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♦Student PAL, pp, 71-76 



= insurance For the Home 
(leafl et) 

Insurance Information 
Institute 

* Transparency Master #1D 
Teacher PAL 

+ Home Insurance ■ 1 
■ (bulletin board chaft) 
.+ Insurance for the Home 
{multi-media kit) 
Insurance Information 
Institute 



* Insurance 
"Property and 
Insurance" 
{multi-media kit) 
Changing, Times Education 
Service 



Liability t 
tit.) *" J 
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Activities 




4. 



Study copies of property' liability policies to determine: 



What is covered 

Exclusions *' . 

Conditions under .which the company may cancel 'th4 / in 
Responsibilities of the insured or policyholder/ - 



surance 



6. 
7. 
8. 



10. 



List possible risks homeowners face. 

Evaluate and determine which shoyld be insured against. 

Determine whJch coverage (basic,, broad, or comprehensive) would be adequate for 
c each type of risk. 

Emphasize the fact tbat>there is no "All-Risks" policy available. 
Ask stiSdents to explain this'fact. 

Discuss the type of insurance available to renters. 
Why, is this, important? 

* * 
List the factors used in determining the cost of homeowners insurance. 
Discuss why each is important: r _ 

Include: What is' inured against * * 4 

„ / Value .of hgfte , * 

Materials used in construction 
Area in which home is located 
t Availability of fire-fighting service 

r 

* Utilizejnsurance irtvgntpry fiorms to have each student.'prepare an. inventory of all 
h^us^hold items which would be lost in the etf&nt of destruction pf his home. 
-Emphasize the importance of listipg the value of each item. 

QompiTe a list of consumer-pointers" for the homeowners - insurance shopper. 



* Student Activity Sheet #2 
Teacher PAL 



*llj^Explore career possibilities in the property and liability fields, 



Careers j_n Property and 
Liability Insurance 
(booklet) 

I n s ^ffficWrrftrrrna t >o n 
Institute ' < 



erJc p 






Generalize lions 



Activities 



Resources 



Students should re- 
view insurance prin- 
ciples'* terminology, 
and the consumer 
guides necessary in 
choos ing a personal 
insurance pi an , 
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/ 1 , Util i2e ^QtABtnVlBT 



2. Re-administer the insurance attitude inventory. 
Compare concepts and attitudes. 



3, Devise games anji pu22les to review^he vocabulary of 
insurance* * 1 4 / 



4. Prepare a program pn insurance to share with a school or 
adult group. 

Video-tape if feasible*' 

\ x 

5, Review the student objectives for this module, 

r 



6s Administer It's Later Than You Think as a Post-test, 



0 * 
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* Stbdent PAL,*pp< 77-79 



+ Insurance 

"Insurance: What It's 

All About" 

(mult 1 -media kit) ■ 
+ %iat Do You Think 

About Insurance?" 

(attitude inventory) 

Changing Times 

Education Service 

* Student Activity Sheet 
#3 

Teacher PAL 



* Student Activity Sheet 
#4 

Teacher PAL 



* Test 
Teacher PAL 
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A, M< Best Company 
Oldwick, NY 08858 

American Council of Life 

Insurance 
1850 K St,, N, W< 
Washington, D<C, 20006 

Assoc 1a tion-Sterl ing - 
866 Third 1 Avenue 
New York, NY 10022 

BFA Educational Media 
2211 Michigan Avenue 
Santa Monica, CA 90404 

Blue Cross Association 
Box 4389 P 

Chicago, IL 60680 

Changing Times Education Service 
1729 H St., hV W, 
Washington, D.C. 20006 



Counselor Films,- Inc. 
2100 Locust St. 
Philadelphia, PA 19103 

FilmFair Communications . * 
10900 Ventura Blvd. 
Studio City, CA 91604 

Health Insurance Institute 
1850 K St, , N, W. 
Washington, D.C. ,20006 

Insurance Commissioner 
Tallahassee, jt ' 32304 

Insurance Inforamtion Institute 
110 William St. , 
New-York, NY 10038 * 

InstKute of Life Insurance 

277 Park Ave - , v 

New York, NY ^10017 



MaVyland Center for Public 

Broadcasti/ig 
Owings Mills, HD '21117 

McCormick-Hathers Publishing 

Company 
450 West 33rd St, 
New York, NY 10001 

Newspaper Enterprise' Association 

230- Park Ave, 

New York, NY 10017 . . 

The NOW Corporation - 

P. 0, Box 366 

St, Albans, WV 25177 

i 

-i 

Paul S, Amidon 

1966 Benson *£ve< 

St, Paul, MN' 55116 

Time Incorporated — * 
Time and Life Building 
Rockefeller Center 
New York, NY 10020 



up 4 
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AGENT ^__-^-* 
ANNUITY 



/ 



ASSETS 
AUTO- INSURANCE 
AUTO POLICY 



BA$l6 COVERAGE (Health) 
* 

BASIC COVERAGE (Homeowners) 



. BENEFICIARY 



BENEFITS 
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A sales and service representative of an ^insurance company 

An insurance contract under which you pay the life insurance 
company 1 a given sum of rtioney and receive in return a regular 
(usually .monthly) income for the remainder of your life 

Personal property, including money 



Inslffance which covers you for vehicle-related damage* loss or injuries 

Insurance purchased by car owners^ cover damage to the person or 
property of others and^ if desired* damage to himself and his own - * 
car in case of accident 

Insurance. protection which includes hospital expenses, surgical 
expenses, and regular medical expenses 

Homeowners policy providing coverage against loss or damage from 

fire and lightning, windstorm, hail, smoke, vandalism, theft, personal 

liability, medical payments, damage to the property of others, and 

the additional cost of living elsewhere while the insured damage to 

the home is being repaired * 
* * 

Person named in a life insurance contract to receive all or part of 
benefits or payments provide^ by the policy upon the death of the 
> insured 



nts provide^ 



Payments made by an insurance company,, public agency, welfare sop\ety, 
etc. 

* f 
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BOOILY INJURY LIABILITY 

BREAOWINNER . " " 
-BROAU COVERAGE * 

* 

CASH VALUE 

r 

CATASTROPHIC ILLNESS COVERAGE 
CO-INSURANCE* 

COLLISION . . 

COMPENSATE 

COMPREHENSIVE {Auto) 
COMPREHENSIVE COVERAGE (Health) 
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Insurance to pay damages and legal costs in the event the insured's 
car Injures or kills l some6jie in ari^icci dent / 

The family member whose 1 earnings support the family y 

> 4 * 

Coverage in addition to basic-coverage for a wid£ range -flf other 
hazards ^ ^ J 

Amount of money lor which the r pplicy may be cashed in or borrowed, 
against before it becomes payable ty death or maturity 

Major-medical coverage (usi/ally over $25,000) Whfch'continues^pro^ 
tection after'basic coverage ends ^ * ■ / * 

A policy provision in which the Jnsured and the insurance company 
share costs; topically, the insurer pays 80-90%, tf\e insured pHyS 
the rest * / ) 

Insurance wfHch pays for damage to the insured's car if his <ar " 
collides with another car* or object, or is turned over * 

To make payments or reimburse for loss or damage to Insured property 

Insurance against physical Toss toan insured vehicle due to causes 
other than collision or upset; e*g*, flood, hailstorm, theft, ^ 
vandalism, windstorm i 

A policy designed to give the protection offered t)y bpth a "basic o« 
and a major medical health insurance policy; features include a low, 
deductible amount, co-insurance, and high >ma?cfmum benefits 



COMPREHENSIVE COVERAGE 
(Htifneowners) ' • 

CONVERTIBLE ■ 



CONVERTIBLE TERM 



COVERAGE : . 

CRFJftT* LIFE. 
* • , <* 

'DEBIT/IKDUSTftl&L . 
. LIFE. INSURANCE 

DECREASING TERM * 



DEDUCTIBLE 



DEDUCTIBLE (Auto), 



I 4 



DENTAL INSURANCE*'' 



■ TO 

"Al 1 risks 11 policy whictf jnsures against a VI perils expept those 
listed as exceptions ^ ^ " , * ' * 

A policy provision which allows exchange for a different type of 
coverage 1 • - • ^ 

Term insurance which can be exchahged; at the option of the pol icy- 
holder -and without evidence of insurability, for another plary of 
insurance . ; v 1 

\ * ■ * - *" * 

The financial protection an iftsurance policy provides * 



Life insurance ^providing for full payment 6f a loan 1n tha|event 
the^borrower dies * . 4 ' § 

Life insurance with a small face yalue solcpjoor-to-door for which c 
premiums are collected weekly or monthly Also doop-to-door 



Type of term insuranpe in wHich the amount^ 
fronryear to ye?r wfiile the premiums remains* 



insurance cfecl ines 



- The share of expenses which the insured must pay.before the insurance 
.company starts paying % * * \ 

" f O J 

Amount w^iich t^e policyholder: agrees to pay in each claim or accident 
toward the toti] amount of the Insured loss; th^ htgher the' deductible* 
the lower. %he premium \ . , % . ^ * • - \ 

A'policy designed to coyer "the costs* of fillings*, extractions* dehtures, 
oral surgery, orthodontic work and raost other dental expends for regular 
■dental care as, well as damage caused by'a/xldejnts^ features? Include 
deductibles, co-insurance and limitations * . ^> 

; ^ - . 



DEPENDENT 

DISABILITY OR LOSS OF INCOME 
\ 

ENDOWMENT ,' 

t 

r EXCLUSIONS 

FIXED BENEFITS 

HAZARD f 

HEALTft INSURANCE ' * 

HMO :> 

: ( '. . 

HOMEOWNERS INSURANCE 
HOMEOWNER POLICY 

4,.' *' 

HOSPITAL EXPENSE 
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t)ne who r"elies oh someone' else for support 

The form of fiealth insurance which provides periodic payments to 
replace Jrtcome when the insured is unable to work as a result of . 
illness, injury or disease ' 

Insurance in^which the face valge is payable at maturity to theS/\ 
policyholder if he is still living, or to his beneficiary *if he 
dies before the policy mdtures - 4 

Specific conditions or hazards listea in the policy for which th^ 
policy will not provide benefit payments 

Specific, stated limits of coverage * ^ « 

A possible dagger; chance r , % # 

Insurance which pays part of the medical 'bills when you or your/ 
family are Hurt or ill r 

Health Maintenance Organization; comprehensive, prepaid group- 
practice medical care plan v * 

Insurance which prbtects your home and belongings against loss % * 

Policy which combines protection against fire, theft, personal . / 
liability and other perils*in a single contract 

Insurance covering daily dhartfes^-for hospital room and board and 
certain hospital expenses, such as the cost of the operating room . 

/ . : 1 * 



* I, 



INFLATION -GUARO 

INSURANCE * 

•INSURANCE COMMISSIONER 
JUDGMENT 

LIABILITY INSURANCE 

LIABLJP- 
LiFE INSURANCE r 



. .LIMITATION 
UIMITEO PAYMENT 

LIMITS 



Endorsement whicb automatically Increases coverage to allow for 
Increases in property value 

* * * 

Protection by contract against financial losses tin whole or in ^ 
part) that result from specific perils 

The state officer who regulates the insurarfcg industry in each state 
Legal decision 

Protection against claims in the event of 'bodil^ injt/ry or death 
to someone else—or damage to his property 

Responsive; obligated by law 1 

a % — 

Insurance which helps cover family financial needs when the bread- 
winner dies 

The maxijnum amount the insurance company will pay • 

Whole life insurance on which premiums are fully paid in a limited, 
specified, number of years 4 , 

- * 

Maximum amount .covered by a given policy — usually expressed by a 
succession of three numbers separated by slashes, designating maxi- 
mum coverage for bodlly^njury and for property damage; For exampte, 
"10/20/5" means insurance protettion of up to $10,000 payable to * 
any one accident victim in an accident caused by yo.u;*up to $20,000 
in protection, for all victims in the same accident; and up to $5,000 
in insurance protection against property damage caused by the policy- 
holder's car to'other cars or pther people's property 
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^J-OSS EXPERIENCE 



MAJOR MEDICAL 

1 



MATURITY 

MEDICAL PAYMENTS' 

/ 

t 

NEjSLIGENCE 
GPTJCtt 
OPTIONS 

PERIL 
PIP 

PERSONAl PROPERTY 
POLICY 

POLICY HOLOER 
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Amount of money insurance companies have paid in claims 

The coverage which provides protection against the expenses of a 
catastrophic orlengthy injury or ijlness; it usually pays 80-90% 
of physicians' .and hospital 'bills, after a deductible amoiint has 
been paid by the insured, up to the stated maximuih of the policy 

Date when the face value of a policy becomes payable 

Coverage of a wide range of "reasonable" medical or funeral expenses 
within one year of an accident, covering the car owner and any other 
people injured or killed in his car; also covered are the policyholder 
and members of his family ridincj in or struck by another car j 

Failure to use a reasonable amount of care 

Choice c . 4 

Something which can be chosen; auto insurance coverage whfch*j£ 
voluntary 

• * 

Exposure to risk % 

Personal X n J yr y Protection; insurance, which pays for injuries caused 
By an auto accident 

Property that is movable'such as tribney, jewelry, furniture, etc. 

The printed legal document stating the terms of an insurance contract 

A person who owns aa insurance po].icy 



7 



PRE-EXISTING CONOITION 



PREMIUM' 

PROPERTY DAMAGE LIABILITY 

' PROPERTY INSURANCE 

> 

* REASONABLE AND CUSTOMARY FEES 
: -- REGUJrftft' MEDICAL EXPENSES 

REIMBURSE " ( ' 

. RENEWABLE * * 

RENEWABLE TERM 
RENTER'S INSURANCE" 



r 



Physical condition of the insured that existed before the oolicy 
was issued 

Payment jnade'to purchase protection under the t&rms of an insurance 
policy , 

Insurance to pay the cost of repairing or replacing property of 
otherS in the event the insured's car damages others property 

Insurance coverincj^any type of property such as home, furniture, 
jewelry, and'other personal belongings 

Coyerage whioh bases the insurance company's payment on the regular 
charges rather than on a fixed-benefit limit 

-Coverage which provides benefits toward the cost of suctv*services 
as doctor fees for nonsurgical care in the hospital, at home, or 
in a physician's bffice fc 

Td pay back,; to compensate for damages, time lost, etc. /r "' 
" - r * 

Provision whereby the insured can purchase coverage- vyithout being 
required to pass a medical exam 

Term insurance which can be renewed at the end of the term, at thfe 
option of the policyholder and without evidence of insurability, for 
a limited number of successive terms. < 

4 

Insurance designed to cover the possessions of those renting a home 
or apartment 
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REPLACEMENT VALUE 
RISK 

SINGLE LIABILITY LIMIT 
SPLIT LIABILITY LIMIT 

r 

STRAIGHT LIFE 
SURGICAL EXPENSES 
^ERM 

UNINSURED MOTORIST COVERAGE 

t m. 

\ 1 

WAITING PERIOD 

WAIVER 
WHOLE LIFE 




The amount necessary to rebuild a house or replace household items 
Any chance of "toss 

Single maximum amount covered by a given policy; an alternative 
to the split pliability limit which must be used as designated; 1 
Amount can be used ih any manner to cover the bodily injury and/or 
property damage for one accident 

A series of figures such as "10/20/5* which states the bodily 

Injury and property damage limits of an auto insurance policy 

# * 

Ordinary or whole life iosurance v on whicb premiums are payable 
during the pol icyholder's entire life 

Benefits to help pay surgeons 1 fees and other costs of surgical. . 
procedures * *. s 

* * . ( * \ 

Insurance which remains ;in force for a limited, specified period 

of time . I- , . ^ - 

A' type Qf insuranceWhlch covers the policyholder and aoyone. else 
In his car if injured by a driver with np liability Insurance 

, \: < 

Length of time whjcfrjnust elapse between the time the. policy Is 

issued and coverage 4 begins * A ^ 

Giving up or relinquishing a right, claim or privilege 

Type of Insurance which pays. a lump-sum benefit 1n the event of 

the death Of the policyholder and also builds up a cash value 

based on, the premiums paid ' % , - 

r / • 0 





INSURANCE — WHAT IT'S ALL ABOUT (21 minutes) 7 FilmFSir, 1975 



PILM GUIDE #1 



need for insurance, 
various basic t^pes 



A humorous and#wise old Father Time leads us through a light-ttflich explanation of the, 
After a brief history of the beginning's of insurance, the film examines in detail the 
auto, homeowners, health, and Oife* Within each category, essential terminology Is defined and explained 
with the visuals providing a whimsical counterpoint to illustrate key'points* The final portion of the 4 
film gives general advice orv picking the right insurance company and/oh agent, and'names insurance watchdog 
agencies. In summarizing, Father Time points t>ut that we can be over-insured .as well is under-insured and 
that since insurance needs change, it is up to us to know enough to decide upon th§ amount and kind we are 
real ly in need of- 

• ' ( ■ ■ ■ 



INSURANCE - WHAT YOU SHOULD KNOW- (15 minqtes) - 8FA, ,1979 



Everyone has to.tnake decisions about insurance, T^iis film deals Ji 

property and life. It explains what policies and premiums are, the function 'of ah agent, how toyshop for 
best values, how, to take advantage of deductibles *nd special group rates. While information is factual and 
straight forward, some of the amusing vignettes prod the viewer to think about insurance without fear or haste. 



th the most comflon types-: auto, health. 



* IS A CAREER IN FINANCE > INSURANCE OR REAL ESTATE FOR YOU ? yfls minutes) -Counselor Films, 1973 ' 

This fi lm^dlscusses the duties'of each ^occupation and examines the education and trailing required, where 
people in the industry work, how they are paid, the prospects for advancement, the employment outlook and 
where to- obtain further information, * * - 
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1 , * «. * ■ " 

TO tllFE , WI-£H lOVE (iVminutes) - Association-Sterling 



Through the eyes Qf Karen and Jeff, the audience experi^ncpPa range ; of .atti tudes of today's young toward 

^ inne^ values and the, outer .world, Tl$e young coupTe becomes &ware of/ the important role that personal 

financial .security? reinforced by life" Insurance, can 'play in strengthening their life together. Flash" 

;forward shorts ada touches of humpr fo- Karen's and" Jeffs rather "serious (Jialogu?. What" emerges is a 

. straightforward, modern look jit 1 ife ~ at some o# the familiar changes and at; the things that never chanqe. 
^ . * . . . . . ft " > ■ ■ 

■ ' * ■ f. * • ■ 



y YOU CM HELP (15 minutes) 't-'Jftderyfelkiyg Picture Serv.ice* 1973 
This film ^xplpres careers in property a'nd liability insurance. 
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CLASSROOM TEACHERS ARE AUTHORIZED TO* 
' REPRODUCE THIS ORIGINAL COPY FOR USE J 
IN THEIR CLASSROQMS. \. / 
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CHpOSE THE BEST ANSWER FOR EACH STA 



1. The 



2. Whi 



c'ash 
K 

fc, 
D, 



chr of 
A; 



vSlue of a life insurance 
the 'amount t 
persoh dies. 





OR QUESTION, 



life insurance. d^I icy is - 
thje 'amount to be paiWTo 1pe beneficiary when the^insured 



the "amount paid to" the policyholder out of surplus earnings 
of the insurance company. 

the amount paid by the policyholder. for life insurance*.. 
the amount for which the policy may be. cashed in or borrowed 
against, 

# the "following is FALSE? f • ' 

"Term insurance has a steadily increasing cash value* 
Whole life insurance- premiums must be paid throughout ^he N 
life of the policy unless the policy is cancelled, 
Li mi ted- payment life insurance premiums are usually higher 
than thos$ of who*le life insurance*- 
Endowment Irfe^-insurance i? a savings plan. 



3, The premium for life insurance is based upon th£ insured person'.s 
A: age, health, income and sex. * 
; EL' h§alth, sex* occupation and driving record, 
♦ C< age, sex, health and occupation, [■ v 
*D, income, Occupation, driving record and age* - 



lifc.insui 



The most popular kind of^ life". insurance program is a combination of, 
* Ar term insurance and one or more other types. 



, ; 8, ^ndownfent and whole U f e insurance, ; 
j ' ^yJwhole life and "limited-payment Vife in 
. » (T^l f imtted-payment life a*id endowment. 



sura'nce, 
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It's Later Than- You Think 
Page Two *' 



5; ^Iffith bf'the following lists the four major types of life insurance 1n 
prderfrpm lowest -to, highest premiums? / 
> A. whole life, term, limited-payment, endpwment ^ ( 
* . B; - term, whole life, endowment, limited-payment 
K C. ,1 itofted-paymenti whole life, term, endowment 
0, term*, whole life, limited-payment, endowment 

6. Insurance agents * p* 

A. are required bythe state to pass a test before being allowed 
to sell Insurance. . 

B. help aHran&e loans with life insurance companies. 

C. give advice to policyholders and help beneficiaries make claims. 

D. do "all of the above. 

7. The major sources of health insurance are , * 1 

A. hospitals and doctors' offices. \ 

B. government and private programs. 

C. employers. + 
^ all of ^he above. 

8. Which of .the following are ways 1n wbichliealth Insurance can help the 
consumer? 

A. Replace Income following the death of the insured due, to illness 
. or injury 

. B. Pay some or all of the medical costs due to Illness or injury* 
■C. « Replace some or aril of the medical costs due to Illness or Injury 

D. B and C only * . 

9. Miss Kittle Feline was treated in a psychiatric hospital for catatonia. 
M1ss Feline's hospital bill cameto $5,000, but she had a health Insurance 
policy that had a $50 deductible clause and a 90% co-Insurance clause.' 
How much should Miss Feline be required to pay? 

A. $450 

B. " $495 • 

. . J C. $545. . m , ( 

D/* $550 \ \ ■ . 

10. If a person. who is renting a house has renter'^ insurance and the house 
catches oh fire, the renter's insurance will - cover 



/ 



A. damage to the house. 

B. damage to the renter's possessions.- 
.C. medical costs resulting from Injuries, to .the renter. 
f JD. all of the abo.ve. 
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11, Automobile insurance does NOT usually cover ^ 
A* damage to the owner's car 
B* liability for damage to others' property, 
C* medical expenses for injuries to the owner aod" others involved 

jn a car acciofent, * 
D* damage to the owner's property, other than^iis car,, which was 

damaged in a car accident* " ^ 

12* Homeowners insurance does NOT usually cover 

A* medical expenses for injuries to those living in the house* 

B* damages to the home's plumbing, . v 

C* the clothes of" those living in the house* 

D* living expenses If the insured home is damaged* 

13* Which of the following does NOT affect homeowners insurance rates? 
A* CMme rate in the area around the house 
EL Materials used in building the hou&e 

C, Size of the family living in the, house 

D. Available fire fighting services 

14* Life insurance companies make mojt of their profits "through which bne of 
the following? , ' 

A* Charging higher rates for a policy a|ter*a .claim has been made 
B* Not paying benefits qfter a'claim has been made 
C* Collection and investment of premiums . 

D* lending money to policyholders * f .* ' - 

15. Which of the following should be remembered -when shopping for insurance? 
A* Group policies usually cost roore^than individual policies* 
B* Some insurance companies offer/nscqunts for non-smokers* 
C. It is less expensive to pay premiums monthly rather than annually 
D* lv AH of the above h : . "* 

*- - "\ 

16* A traveling salesman tripped on the frorrt stsps at* the Newsoms' home. 

What insurance will cover the Newsoms fp'/tfhe event of a lawsuit brought 

,by the salesman for his injures? ^ * - r 

A, . Homeowners insurance ,* ' / „ - * 

^ B> Automobile insurance ♦ ' 

C. Health insurance ' 
. D* None of the ai>ove 





CLASS 
DATE 




i ®®©®- 

2®®©® * 

3®®©® 

4®®©® 

5®®©® 

6®®©® 

7 ®®©® 

8 ®®©® 
8®®©® 
10®®©® 
11®®©® 
12®®©® 
13®®©® 
14®®£)©_ 

15®®©-® 
16®®©® 
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AUTO INSURANCE RATES VARY. 

FIND OUT FOR YOURSELF BY VISITING OR CALLING AT LEAST THREE' AUTO INSURANCE AGE 
AND ASKING FOR THE ANNUAL PREMIUMS FOR THE FOLLOWING AUTOMOBILE INSURANCE: 



COVERAGE 



Automobile which is worth $5,000 

Premiun for collision insurance 
($50 deductibility) 

Premium for collision insurance 
. ($100 deductibility) 

Premiun for collision insuflSfrce 
($300 deductibility) 



PREMIUM 



B 




Premium for comprehensive 
* ($50 deductibility) , 



Premiun fdr^5/40/5< liability 
Premium "for 40/80/10 liability * 
Premium for 50/100/20 liability 
Premium for 200/400/25 liability §_ 



Premium for $500 medical insurance 



Premium for $300 medical insurance s_ 



/ 



v. 



T 



GET THE SAME PREMIUMS FOR A CAR VALUED AT. SlOtOOOt AND FOR ONE VALUED AT felt 000. 
NOTE AND-EXPLAIN THE DIFFERENCES AND SIMILARITIES IN THE PREMIUMS FOR THE DIFFERENT 
CARS. ' ' ^ 



t WHAT TYPE OF INSURANCE PACKAGE- WOULD YOU BUY FOR A CAR VALUED AT Sl0.O00f FOR ONE 
VALUED AT S5.O00! FOR ONE VALUED AT Sl.OOO? 



I $twfent Activity Shift #1 
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ITS LATER Tlnu07tMk 



EXAMINE HAPP'S CURRENT "RISKY" SITUATION CAREFULLY. ' 

YOU SHOULD BE ABLE TO LOCATE AT LEAST BIGHT RISKS OR PERILS HE COULD 

COVER WITH INSURANCE. 

LIST THEM ON THE LINES BELOW. 




1. 
». 2. 
3. 
4. 



ERIC 
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5. 
6. 
7. 
8. 
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A. Review the meanings of the following Passwords youhave studied in It's • 
Later Than You Think : ' - 

ANNUITY ' - .HOMEOWNERS POLICY AGENT 

AUTO POLICY RENTER'S INSURANCE BENEFICIARY 

COLLISION SURGICAL EXPENSES BENEFITS 

CREDIT LIFE TERM . CASH VALUE 

DENTAL INSURANCE UNINSURED MOTORIST . EXCLUSIONS 

DISABILITY OR LOSS COVERAGE INSURANCE.COMMISSIONER 

OF INCOME WHOLE LIFE PREMIUM 

f, 

> 

B. Write the word from the 11st above which matches each description:' * 

* * 

1, The state official who regulates 

Insurance in each state 

' 2. * benefits to help pay surgeons 1 fees 

4nd other >costs of surgical procedures 

3. ; A type of Insurance which covers thte t 

policyholder if injured by a driver 
- ' with no liability insurance 

4. Insurance designed to cQver the possessions 

of those renting a home or an apartment 

5. Insurance purchased by car owners toctfver, 

damage to the person or property of others 
and, 1f desired, damage to himself and his 

> own car*in case of accident 




Insurance which pays for damage^o the in- 
sured's car if his -car collides with anothe 
. car or object, or is tamed over 

* . \ * * • 4 - 

7. : " Specific conditions or hazards listed in' 

the policy for which the policy will not 
provide benefit payments 

8* . Payment made to purchase protection under 

the terms of an insurance policy 



9, ^ ; i Insurance which remains in force for'a^ 

♦ * limited, specific period of *time 

C. Write the first letter of the numbered words /in the spaces below to make a 
statement about insurance. l L 

_H_ 1 _ _H_ _ _fi_ ,U ' K_ 

1 2345 67 84 97692 5 5 T I 9 412 2 
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NOW THAT YOU HAVE COMPLETED THE ACTIVITIIS IN THE INSURANCE PAL, 
Y&U SHOULD BE ABLE TOu ^ * 



1. , Identify whotlaffects'the cost of life lnsuronce. 

2. Identify the most populor type of "life lnsuronce program. 

3. RanK-the types of life lnsuronce. by cost. * ' * 

* * * ■ 

H. Identify whot lnsuronce- asents do. 

* 5. " Identify the major sources of health 'tnsurbnce. 

6. Identlfywoys in which health tnsur&nce benefits the consumer^ 

s , 7. Colculote, from Information given Involving heolth Insurance* the amounts 
' *to be pold by tftecompony ond ttfe policyholder 

8. Identify the purposes of different types of lnsuronce. 

_ 9. Identify whot Is tncluded in automobile lnsuronce. 

* 10. Identify whot Is Included In homeowner's- lnsuronc^e. , V 
, 11. Identify whot offects the cost of the' different types of lnsuronce. 

, 12. Identify how lnsuronce' companies moke money. 

13. Identify things to consider when shopping for Insurance.. 

U, Use the Information provided obout losses or Injuries to determine the * 
type of lnsuronce thotwlll cover the sltuotlon. 





Student Activity Shm #4 
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WMAT IT'S ALL ABOUT 

A husnoKO&$ and wxLie old FoiW tune qMojvxcZqa Izaxk iu 
th/ioagh a tight touch zKptanation o& thz mzd jjjo* ^utitttance, 
Tkz zxaminzA aji dz£oUX thz varuoub btuic typ&b o ^ <iji~ 
Aujuxnat, It <U up 'to u& to know tnoagk to d&t&unint "tht 
amount hnd kind vot Kza&ty need,' 



As you watch the film, or when it is completed, answer the fol 
1owir\g questions: 



1, 



Explain the two types of auto insurance (property 
.damage and public liability) required in most 
$tates< Explain "deductible, " s 




2, 



What are the advantages and disadvantages of 
"no fault" insurance? * 



3, Define the three types of homeowners insurance: 

(a) Standard 

(b) v Broad coverage ' . 

(c) Comprehensive 




i i in i i i i ill i ^ii i « a i f 
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4.. Explain the following kinds of health insurance: 
(a) Hospital 



(b) Surgical 



(c) Major Medical 



(d) Loss of Intome 



5, What are the main differences between term and whole 
life or cash value insurance? 



6. ,What agencies can give you information about insurance'agents or <rampafrrfr&2L 



J 



Insurance 



9 
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INSURANCE? 

: ' < 




r 




s 



1. Damage to the person 

or property of others 




/ - 



2. Damage to your own parson 




B. Ootnaga to your own automobile \_ 




ERIC 
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' ... . * 

, . ' ' v ' LiMBSLiTY. • V 

* * * 




1 ■' 



LIFE INSURANCE 




I 



eric 



or- 



Off j. ■. 



v 




TEB# 



/ 




Protection 





WHOLE LIFE & ENDOWMENT 



\ 



Savings 




foot motion 



# ■ 




» X" 

t < V 




HEALTH 

" - " ' / , " " . * 

INSURANCE 



a 




SOME OB ALL OF. THE 



DU^ -TO - ILLNESS OM INJUMY 





TMA€$S- income loss 



DUE' 

k ERJCI, . <r- 





■A 



Uealth INSURANCE 9 



( 



BASIC. - 

hospital expense 
surgical expense 




regular medical expense 



MAJOR, MEDICAL 




C 0MPREHENS1VE 




80*,*** 



Mpmrvty Hist? 
urjftct 



V 



'$3 ^ 






Basic 



ft 



Fire or lightning 
Loss of property 
Windstorm or hail 
Explosion I 

RtoV or civil commotion 
Glass breakage. ■ 




J- 



Aircraft v 

Vehicles 

Smoke 

Vandalism 

Theft 



r 




■Broad 



^Falling' objects . . '. - 

Weight of ice', snow, sleet 

Heating 'system, plumbing, air conditioning, etc, damage 



GoinnpneteiasSv® 



- 'AII-<-isks' 



EXCEPTIONS" Ftood t earthquake t war, nuclear attack, 




SI 





CLASSROOM TEACHERS ARE AUTHORIZED TO 
REPRODUCE THIS ORIGINAL,QOPY FOR USE 
IN THEIR CLASSROOMS. 




ITS LATER Tlwi0Wtik 

* ^ * 

- EXAMINE HAPP'S CURRENT ."RISKY" SITUATION CAREFULLY . 
YOU SHOULD BE ABLE TO- LOCATE AT LEAST EIGHT RISKS OR PERILS HE, COULD 
COVER WITH INSURANCE. 
14ST TH0T-ON THE LINES BELOW. 




1 * 



* ' ■ ) 

i. FIRE : 5. PERSONAL LIABILITY (SALESMAN) 

* 2. WINDSTORM 6. COLLISION 

3. 'THEFT ' ■ 7. PROPERTY DAMAGE^-AUTO 

»| _ 4. PERSONAL LIABILITY * 8. PROPERTY DAMAGE-UTILITY 

F <f (PAINTER) , ' Op ■ 

t^ lt Activity Sh M t « ° C <rV 
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A, Review the meanings of, the following Passwords you have -studied in It' s 
Later Than You Think; : r 



ANNUITY . • 

AUTO POLICY 
COLLISION 
CREDIT LIFE 
DENTAL INSURANCE , 
DISABILITY OR LOSS 
OF INCOME 



HOMEOWNERS POLICY 
RENTER'S INSURANCE 
SURGICAL EXPENSES 
TERM 

UNINSURED MOTORIST 

COVERAGE 
WHOLE LIFE 



AGENT 

BEJJEFICIARY 
BENEFITS 
CASH VALUE 
EXCLUSIONS ' 
INSURANCE COMMISSIONER 
PREMIUM . 



,Write the word from the 11st above which matches each description: 
K INSURANCE COMMISSIONER 



2. 
3. 

■5, 



8, 
9, 



SURGICAL EXPENSES 



UNINSURED MOTORIST COVERAGE 



RENTER/ S INSURANCE 



MUTO POLICY 



COLLISION 



7< \ EXCLUSIONS 



PREMIUM 



TERM* 



The state official who regulates 
insurance in each state 

Benefits to help pay surgeons' fees 
and other costs of surgical procedures . 

A type of insurance which covers the 
policyholder if injured by a driver 
with no liability insurance « 

Insurance designed to cover the possessions 
of those r/enting a home or An apartment^ ' 

Insurance purchased by car owners to cover 
damage (to the person or property of others, 
and, if desired, damage to himself and his 
own car in case of accid&nt* ^ 

Insurance which pays for damage to the in- 
sured's car if his can collides with another 
car or object, or is turned over 

Specific conditions or hazards listed in > 
the policy for which the policy will not 
provide benefit payments . 

Payment made to purchase protection under 
the terms of an insurance policy 

Insurance which remains in force for a , 
limited, specific period of time ^ 



C< Write the first letter of the rum&ered words in the spaces below to make a 



statement about insurance. 



USJi'RMCE P &QL E V I S A £A J KS I R L S_Ki 

1 2 3 4 5 S 7 8 4 9- 7 6 9" 2 5 5 1 ,2 9. 4^2 2 
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. , ■ Many people recognize thatJife has Us RISKS. Some-respond by rushing to 
get protection, often they, spend more for Insurance than they can afford. Others 
t respond -to risks by simply ignoring the prob>e$. They try tb escape looking at life. 



4 



3 tia*k -fofPrviAo&toft 

* For example* 3^^Jone#*^£ : a 
super oarefiil gu^i v He pl^nlT 
everything. Knowing the fu- 
&Tture is risky "and unfctfcownj 

<* he pays premiums every qpnjjh^ 
to Insure almost every- ^ 
thin^ . 



At the -other extreme, Mary 
Welle lives a free and, easy 
lifestyle. She believes in 
letting the future take care 
of, itself, '"What's, the fu- 
ture ever done fjsr me?" J.s~ 
her attitude, She doesn't 
have any insurance except 
what she must have to drive; 
her super flashy automobile. 



list Brisks you .see ito^HE following life activities 



Driving a car: 



ANSWERS WILL VARY 



Walking in the forest: 
iAt 



Swumtirtg in the pond;J 
.Breathing dity aiP: 




Saiaing a child: 
Mountain aHnibing; 




ANSWERS' WILL VARY 



ANSWERS, WILL VARY 




ANSWERS WILL VARY 



ANSWERS WILL. VARY 



Leaving the' key' .in yew ear: /ANSWERS VI LL VAftV 



Insurance IS one way t;o plan ahead, Haye you ever carefully planned ahead, onlv 
to have everything turn out rotten-?^ What plans did you have? What.went wrong.? 

w 

-Is it passible. for peop.le to' be too careful in planning their lives against 
RISK? Can they over-protect themselves? Why? Why not? HOW? 

What about no planning—just letting things happen? * 

Think about a time that you. did not plan. What happened? Why? *} 

\ m 

\ 

$ Do you thirjk that people can be too casual, hot planning enough? 
Why? . Why not? , • * 



WHAT ARE YOUR ATTITUDES ABOUT INSURANCE? 



Read the- following statements. Revise them, if necessary,' to state your point 
0f VieW ' , * ANSWERS WILL VARY. s 

L "Women shouldn't have to fool around'with insurance 'and stuff like that! 

2, "Insiwcnde is the only way to get protection today. tf 

3, 'TeopteJvha purchase insurance' are just insecure folks. They worry t-oo ' 
\ * rmcK" f * " 

4, -"What can I do with life insurance^ pay for a coffin?" 

■ * i 

5, ^Government should demznd that everybody have health insuranae — just 

like they force, us to have insurance to drive ovr car. ,f 

State yojjr'attitude about insurance today. Include your, feeling^ about whether 
or not insurance Is important, who shot/Id have insurance, what insurance has to 
offer tociay^s consumer, a.nd any other feelings you have TODAY* Save youf* answer, 
and reread it after'you have completed your stpdy of this PAL, 



ANSWERS WILL VARY 



\*7 OS 
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Show how well you remember what you have read by using the correct term to 

'cfpplete each of.the following statements/ 

Every term appears in the Passwords section. "* 



1, Buying INSURANCE buying protectioil or security against 



possible loss. 



r 



f 



2, Insurance" works because^ many share the . R * SK 



3. An insurance policy will ; COMPENSATE or REIMBURSE 



the policyholder or beneficiary for loss of damage as specified in the policy 

4. An insurance AGENT can planning insurance purchases, ■ 

5, True or False; 

, F Vhe purchase of insurance is a guarantee*that losses will - 

not occur, * 

T An insurance policy is a legal cpntract ■ 



jrance policy is a le^c 

An insurance agent i's.a salesman 

Social Security" is a form of voluntary insurance 1 

The beneficiary is the" person wljase life*or 
property is insured by an insurance pol icy 



Fill in the folldwing blanks: 



TOTAL BODILY DAMAGE LIABILITY s K 
AMOUNT COVERED BY INSURANCE : 
AMOUNT TO BE PAID BY HAPP: 

TOTAL PROPERTY DAMAGE^L LABILITY : 
AMOUNT COVERED 'BY INSURANCE : 
AMOUNT TO BE PAJD BY HAPP: 



Sl5i000 
3 1*000 

$3»'50P 
$3»5O0 
$ 0 




Your answers' should be: 
'$16,000;' $15,000; '$1,000 
$3500; $3500; $0 



"Then how much liability insurance do I need?" -- Perhaps as much as 
you can afford. Cortsumer Reports recommends 100/300/25. Additional lia- 
bility protection is relatively inexpensive. It is possible to purchase 
ten times the protection by paying only twice the premium charge, "bn^tyie 
other hand, the consumer^may be-told that liability claims are'frequently 
based on the amount of coverage the insured driver has. As in every consumer 
decision,, ifs up to you. Be informed of the possibilities, then decide wh.ioh 
is best for you. 



COLUBiON IMSURMINICIS . ■ • 

■ Auto insurance to cover the cost of damage to your car is available as 
collIsjon and^coMPREHENSlVE coverage. 



Insurance which pays for the damage to' your car if you 
■ collide with another car or object/ or turn your car over 
is classified as'-COllISION coverage. ' 
Included is any damage as a result of an accident with . 
' ' .'. - another car, having a blowout and perhaps overturning, 

. skidding into a tree, and any number of" similar mishaps." 

The insurance* consumer should be aware .of. the, two limits to collision 
insurance: " , 

1, The mfrst the company will pay in collision claims is the 
^retail toalue tf of the car immediately previous to ihe 
'accident., This value is "determined by "standard price " i 
estimates ^uch as the "N.A.D-A* Official Used Car Guide-*" 
This may be much less than the consumer feels his car is 
■ v ' worth . " * 




Answer the following questions about the coats of 
liability insurance: 



1,. Fojf Which^age group are the rates the lowest* 

f^'r every use of the car? OVER 30 



For, Which use of the car are the rates the 
lowest for every age group? 

Find the ratfes 'for: v 



PLEASURE 



Mary Who is 17, single, and drives 
2 miles to school 



1.85* 



9 
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4, 



2,20 



Jake who is 19, married w and drives 
5 miles to work. ■" ^ 

.Norma who is over 30 add uses her 
car only for pleasure driving. 



Find the cost of the liability coverage at a base amount 
.of $198 for: * 



-1*00 



Mary 
Jatke 
Norma 



$366*30 



$435,60 



$198*00 



Coverage is available it minimal, adequate, and superior 
amounts, Jake has decic^d to increase his coverage to 
the adequate amount Whi( K would" increase his base amount 

wiuld this coverage cost hirfi? 

$ 37,40 



to $215, How much more 



How cjuch more 



would/ this coverage cost Norma?. 
' > * $ 17.00 



i 



*ne HIGH is all, too Obvious to the 
past. Since. 1970, the cost of Insuring 
teep increases cost of autft parts ' 



The fact that auto Insurance costs 
consujner.who has insured his <iar in the 
the average car has. gone up 66%.^ The % 

and repairs, anil Qf hospital f zatl^fltt charges and dbctors' fees have been cited 
as the jcause for the increased The only wajifor tfle modern consumer- to come 
out a winner is to t^ecom^a wise auTO insurance buyef\ T6 do this he needs, to 

Informed about coverages, costs, responsibilities,, and w^ys, to'save hjs ' 
insurance dollar!, - / * 



--98 



to 



vita* \a M\o \iwit&ne»? 

1. Basic auto policy coverage includes: " . 

<1> BODILY INJURY •* • • <4) MEDICAL PAYMENTS 
<2) COLLISION <5) PROPERTY DAMAGE 

(3) COMPREHENSIVE ' C6) UNINSURED MOTORIST " 

Write the number for each type of coverage necessary 1n order to insure 
against the following risks: * v ' 

3 f;Lre or theft . 

t - 

5 mt damage to another person f s car 

4 

4 injury or death of a person riding in your car 

5 - destruction of a fence 

* 

6 injury ^caused by a driver with no liability ipinrance 

2 damage to your own car when you collide with another car 
injury to apother driver 



2, Check only those (Jersonal factors which make a difference in the 
premiums paid for certain types of insurance: 



X Age and sex Reputation for courtesy 

X Driving record 4 * An Outstanding scholastic 

/ record 



3- True or false: 



The three C's of auto insurance shopping are coverage, 



f - * . - cost, and company. 



'$100 deductible 1 *' means 



* ,■■ A, $100 deducted from premiums 

.8. Insurance company pays repair costs up to $100. 

(£) owner pays repair costs up to $100 

* 0. deduct $100 on your Income tax return 

5. In a "Split Liability L1m1t M policy with 15/30/10 coverage, the 
Insurance company would pay ftp to 

$ 15>0OO for an y one person injured 1n an accident 
#J »fc 30,000 -for*ll persons injured 1n that same accident 
$ 10>OOQ for damages to others 1 cars or property 

6: R1nd the premium for an auto policy offering a 10% drpver-tralnlng discount 
and a 25% good-student discount if the insurance cost was quoted as '$225,30 
before any discounts were applied/ ^ s , 

- " * ■ / 

F1n# the amount of damage the insurance cdmpany would pay, in Sach of the following 
situations:, . " / 

7. $10,000 property damage Insurance, $U, 500 'damage $ 10,000 

. $l00-ctedqctjb1e collision, $75 damage , / 0 ^ 

t. * " " ■ " * 

**9; % $50-dedufct;ib}e co|lis.ioh, $500 daroage 

lOv" 15/30 bodily /injury liability Insurance, firs? person 
„ 'awarded $,3#,000; others, awarded- $4000, $8000, 6000', • $ 30r'000 



.-"Examine your,; oj*n' aoto insurance policy or a policy owned by'an insured driver, 
f'ftead and dlsouss the coverage with your agent, friends, and other agents. 



450 



• . ■ * .100. . ' 
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Think about wfyat,you read in the Why Buy?, Wfazt Type?* Hou Muhttf and Where? 
sections you just finished, , * 

Then complete the five review questions below: - 



Circle the letter of the correct answer: 

L ALL types of life insurance provide 

(S) cash benefits if'the policyholder dies 
< B. cash surrender value , * 

C. forced savings for the policyholder 
* 0. low interest loan and conversion rights 



I 



2. The two basic types of life insurance are ^ 
m A* Term B, Whole Life [ 

* Write t£e letter of the type which fits each description: m t , * 

J , A Greater coverage for premium paid - - . 

B Premiums payable for life • } ' '\ ; * 

A Has no cash value / 

B Form of permanent life insurance • : / ^ ; - 

r, r — * 

1 , i Circle the letter of the*correct answer: * ^ ^ 

3. Mr- Thought Full is 35, hi$ wife is 30, and they 'have two young children. 
If he makes $20,000 a year, the amount of life insurance it-is sugg^tefr 
he -should own is « ' *' \-.* „* * - 



A^/510,000 © $100,000 i . 

'B. $25,000 ^ 0. $250,000 ^ . ^ 



ERJC . ^ * ' 'fa 43 . • ,• ,' 
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" A good reason for having life -insurance is that it 

provides cash when it is. needed for* expenses ' ' 1 
associated with the death of the breadwinner. m • 

% A written contract between an "insurance company arid v 

the person buying the insurance is called a policy.. 

i r * * ' 

*" The insured is the person or persons "named in the 
policy to receiyespolicy benefits, 

_Xj " A beneficiary is.that oersor) on whose life the 
- ' 1 policy is written .. _ 

_J_ You can borrow on all life insurance^pojifies . 

A provision in a life insurance policy which says 

> the premium will not have to be paid if the policy- 
holder is disable^ for at least six months f 1s called 
a waiver of premium, * * . * 

"4 . 

\ ( Th^ cash value of a policy is tHe amount of^money 

which may 'be borrowedagainst or which would-be re- 
ceived if the policyholder cancelled his policy. 

x Term insurance has* a steadily increasing cash value/ 

Z < Factors include(Tin determining the premium for a * 

life insurance policy are age, sex, health & occupation. 

„ x .,. All types of Jife insurance require that premiums be 

paid until the policyholder dies. 



Choose the best general . guides for anyone buying any type of life 
insurance. 

Cross out the 5 which do not belong in this list. . 

A. Select a reliable insurance agent. 

B, If possible, pay the premium once a year* * 
&r — Buy a gqo d fryyt poH- cy s tr y o u h on' t e ver hav e t o ;c h a ngc- i t : 
0. Look at many policies before you buy ypur policy, 
E?~6ty fr- larg e^fcy lee^t\550,-eoe^-stj yotir fftmfly-w*FI 



be wc ll -p Hrt fr e ted, 

F. Chtfos 



Choose the policy providing the greatest protection for the 
premium dol lar. 
&7 — Ben 't - nam e more than on e be n e fi c ia r y m yattr-p oH c y . 
tf: — Don't df»op your frol icy to * buy a ch e ape r one * s 

h — Weekly— iftstfj^ftee- payments— are ch e ap er 1 than a n nu a T - o r 
. gomianflu^l paym e nts '. 
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1, Name the two, ways in which health insurance can protect the consumer; 
Insurance courage helps by * - 

. - Paying SOME OR ALL OF THE MEDICAL COSTS DUE TO ILLNESS OR INJURY * 
4 Replacing S0ME 0R ALL 0fr ^ INCOME LOST DUE TO ILLNESS OR INJURY ' 



' x The two itajor sourcesof health insurance in*the 

United States are private programs and the gpvern- 
mntr * * * 



Group health insurance plans are usually more ex- 
pensive than ^dividual plans, * 

Premiums will bg.les? for policies with high, 



f deductibles. 



/ 

3. Label each description according to*the type of coverage described: 

Basic Coverage Comprehensive Coverage Disability or Loss of Income 

, ■ ' - * V 

Major ^Medical 

BASIC COVERAGE hospital, surgical, and regular medical expenses 



MAJOR MEDICAL 



protection against costs of,serious and prolonged . , 

illness ;* * 

features deducti&ility, co-insurance, and limitations 

COMPREHENSIVE COVERAGE protection offered by both* basic * major Aedical 

health insurance in o'ne package 
DISABILITY OR LOSS OF • * / < - * 

_j_ pteribdic payments to replace income when the 

insured is unable to work ^s a result of illness, * 
injury or disease 



INCOME 



4. Determine your cost In the following situation: 

You own a $100 deductible} 90% co-insurance ^ 
$25/000 limit health insxcrcmoe policy* 

your medical costs as a result of a recent 
illness were $3,500. 



$ 340,00 




L Homeowners policies' protect'against* property Teres and 
* liability, 

2* Centers puvxfhase insurance to, protect their psssesitfns, 

/ » 

3, Homeowpersonsarance does not usually cover -injuries to 

, - thos^livtng in the.ljouse Became* tllis protection is a^ 

feature of health insurance. 1 ^ 

o ■ * 

4. Injuries to others an- your" property are not coy&red by 
tiomeowner^insurance, \ - , 

5. Homeowners Insurance rates are based on the characterise 
-.tics of the home, r the area fn which the home is located, 

and the kind of coverage purchased. * <v * - ^ 

J * \ " j ' ' ' 

6, Hpmeowners insurance can'cover the-Jiome" itrtlf , other ^ 

, structure? on the property, ^personal property, living 
expenses durfftg repair, and personal liability, . * 



7. The amount necessary to rebuild a house is cabled th^ 
loss experience, J 

8. - Comprehensive coverage: is less expensive 4 than broad 

_ coverage* - "■ - * .\ \ 

9. Some insurance companies off^r lower rates for those who 
buy auto in£uranc§ from the same company. \ ^ 

10, It 1s important to check^the financial standlng and the* 
claim paying procedures of companies yoju ar^-corisidering 
for homeowners insurarfce,, ■ * t 



/ 
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TO 



WELCOME to this PAL* , a 



: • . - Ah 

* J 



consumer resource booklet. The two 



characters shown on this page are 



the Hazzards Ms." Happ and Happ 
Hazzard . You will f^nd-them in many 
of the illustrations used throughout 
this booklet . - 





ERIC 



Important information, is divided into chapters or 
sectiofis. Each section begins with a titled page and 
includes; . / 

'PASSWORDS which £ive* the * 
special meanings for the wards used 



<9 



in that section. 



REVIEW T I M .E exercises to 
determine what- you have learned. 




Have fun* study hard* and become a 
conscientious consumer. 



*PAL: Packaged Activities t for Learning 

. -I'JQ . 



7/ 



Users of the consumer skills presented in this resource 
booklet eome in both genders/ femald oM male, . . 
The t'e&t and dialogues sometimes say "h'&> " sometimes 
'tehe, " sometimes "you, " sometimes "the person, * . . 
•Fieasejeel free to ..substitute the feminine for -the 
mascul^^p^noun, land viae versa* any Mme it is . ■ 
appropruzt£-^x>- your situation. . . , '* 

■ ■ - . ft - . ' ./ 
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DO VOU-'KNOWr 



OTHE PURPOSE & TYPBS'-OF INSURANCE 
AVAILABLE. TO TODAY S CONSUMER? 



O HOW -INSURANCE BENEFITS THE CONSUMER? 

. *■ ' " ■' 

O HOW TO DETERMINE INSURANCE COVERAGE? 

O What affects the cost of insurance? 
, O, What services* insurance age^ts^ ofjer? 

■ © HOW TO SHOP FOR INSURANCE? 



ITS LATER Thaa^Wnk 



THE SECTKINS ON LIFE-INSURANCE, HEALTH INSURANCE, AUTOMOBILE INSURANCE , & 
♦ 4v 

HOMEOWNERS INSURANCE. . 
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INBURMNCk 



Before we learn about insurance in detail 
ecarcity. SCARCITY is a basic problem with vh 
unlimited neecjs and wants—and we have only 1 



» let's see/what it has to, do with 
ich we (MVhave^to wrestlfe; 1 We'hav£ 
imited dollars and cents, 




Unlimited 
needs and 

> WANTS 




LIMITED DOLLARS 
AND CB^TS 



WE HAVE TO MAKE HAR& DECISIONS 
ABOUT HOW TO USE OW RESOURCES 
(DOLLARS AND CENTS) TO BEST 
FULFILL OUR NEEDS AbO WANTS. 



Bowm 



^ We know that NEEDS can aris^ unexpected and accidentally-- 

The house burns down. A tree falli into the swimming pool, fie run into 
another car in the parking lot, ^ar^jane gets sick. Harry needs oral 

<ed out scoring a touchdown during 



surgery, Carlos gets his tooth 
the big- game, Etc, etc, etc. 



Knac 



/ 



We understand that living has jitfs accidents,* its unexpected calamities* ^nd its' 
RISKS*. We seek protection against life's RISKS in many y/ays. One of tnosfe ways 
is insurance* We use a bit of/our limited resources to buy protection against 
great, unpredicted NEEDS. Indeed, weoften* "gamble" a Tittle money novf against 
an uncertain future, * > 

* ' i 

Metyin Vaughan > Jr, and Sarah notf have fiqe children and three cats. They also have 
a horn mortgage^ several small debts > and plan to send the children tq dollege. or&* 
day. Mel'e health ie goody but he kncwe life r &^isks and hie personal .responsibili- 
ties* ~So> they must ftake 'big decisions. 



U&O1C0 {What Mel & Sarah /lecide) 



(What Mel, & Sarah now cannot do) 



L L 

Mel- and Sarah decide to spend $99.00 
pet^ Tiionth on life insurance and acci- 
dent/ill ness^-pMtect ion. 



;rlc 
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Many people recognize that life has its risks. Some' respond by rushing to 
get protection. Often they spend more for. insurance than they can afford. Others 
respond to risks by. simply ignoring the problem. They try to escape looking at life. 



For example, Tom Jones is a r At the other extreme, Mary 

super careful guy. He plans ' ' Wells lives a free and easy 

everything. Knowing the f u - lifestyle. She believes in 

ture is risky and unknown, / letting the future take care 

he pays premiums every month- of itself. "What's the-fu- 

to insure for almost every- ture ever done for me?" is 

.thing. . her attitude. She doesn! t 

^.Have any insurance except 
what she must have to drive 
* her super flashy automobile. 

LIST THE RISKS YOU SEE IN THE FOLLOWING LIFE- ACTIVITIES: 

Driving a car: , - 



Walking in the forest; 



Swimming in .the pond; 




Breathing city atrj 



-Raising a child: 

- tei> . - 

Mountain climbing: 




Leaving the key in y$ux> car: 





s * * 










Vt— 

* * 




* 








* - * 
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Jnsurahce f "jS tfoe \ey to'plan ahead,' Have vou ever 'lareful 1 v planned ahead, only 
to have everythmg turn out rotten? What plans didfvou have? What went' wrong? 



\ 

9 



, , 1 Is" it, t posfsible for people to be t$o careful in 
■tilSKZ" CafV they over-protect themselves? Why? Why 



planning £heir lives against 
^ot? HOW? 



What about noplanhing--just letting things happen? i - .J 

-TMnk;about a time that you did not plan. What happened? Why? ^ 



, ] -Do-you think that people can be too casual, not planning enough? ' 
Why? Why not? . 

; WHAT ARE YOUR ATTJTUDES ABOUT INSURANCE? 

Read the following statements. Revise them, i/necessary, to state your point 
of view. ' ^ 

1* "Women shouldn't have, to foot around with insufance anB stuff like that! 



\ 



2« "Insurance is the otfly way to get' protection toti^y*" 

A ■ 

3. "People who purchase insurance are jiist insecure fplks* They *mrry too 
rruch* n 



4. "What can I do with lif$ insurance^ pay for a coffin?*** 

* * » 

5. "Government should demand that everybody have health insurance-- just 

like they force us to have insurance to drive our cav*" 

State your attitude about insurance today. Include your feelings about whether 
or not insurance is important, who should have insurance, what insurance has to 
offer today's consumer, and any other feel.fngs you have itODAY*. Save your answer, 
and reread it after you have completed you.r study of this PAL. ^ 

.: * * * ' - f ■ 



44444+44<J 



►44444444 



4 4+ +44 44,44444444 
4444+44444444444 
44+444444444444 
+♦♦♦4 44444444+4 
4444444444444 
44 444444444444 
*4+444 444 44+444 
►444444444 44444 
►4444444444444 
*4444+>4444444 
^444444444444 
^44444444444 

*4 44444444444 
fr+444 44444444 
*++444444444+ 
f 4 4 44 44 444444 
f 4 444 4444 4444 
*4+4+++++>444 
4444444444444 
* 4 44444444444 
¥ 444444444444 
¥ 444444444 444 
(-444444 444444 




444444 
44444 44 

^ 4444444444444 1 

444447VKT44 4444*4444 4444 
4444444444*4444444444 4444 
4444444444+44^4444444444 444+4 
4444 444444444444444444444444444 
44444444444444444444444 4444 444 44 



^444444444444^444444444444444444444444444444 44^ 
^4444^444444 4*444444444444444444444 444 444 4444444' 
fr++4+ 44+4+444444 444+444444444444+4444+4 444 4+4 4+4 4 
f 4 444 44 4 44444444444444444444 44444444444444 44^ 
* 4 44 444 44 44 44 4 4 4 4 4 4 4 44 44 44 4 44 4444 44 4 444 444 4 

4 4 44+4+4+44 44 44 44 44 4 4444 44 44 4 44 4 4 44 4 44 44 4 
•-44444444444444444444444444444444444444444 . . 
^444444444444 44444444444444444444444 44444444 
f 4 4444 44444444444444444444444444 4444444 44444 
►444444444444444444444444444444444444444444441 
f 4444 44 444444444 4444444444 4444444444444 444 444H 
r4444444>444444444444444444444444444444444444^ . 
»444444444444 44444444 4444444444444*4444 44444444 
^444444 444444444444444444444444444444444444444 
+4^^444444+444 4444444444444444 444444444 4 44 
+<^*4+++444 444 4444444444*4444444 444444 44 
4*^^44444444444444444444444444444444444 
^4444444444444444444444444444444444444444 
^44444444444444444444444444444444444444 
IS4 4444444 4444444444444444444444444 44444 
*++4++4444444 44444444444444444444444444 4 
r++44444++4++444444444+44444+44444+444444 
4444 " " 



444444444444444444444444444444 _^ 
++44 4 44 4 4 44 4 444 44 44 444 444 44 4444 44 44 4* 4 444 *A 
+4444444444+44444444444444444444444+44444+*i 
+44+444444+4 44444444444444 444444444 44 44+4 44> 
4 444 44444444 44444444444444444444444444444 a^T 
4 4+444+4+44+4444 4 4444444444 4+4+4444444444^ 
fe»+44 444+4444444444444444444 4444444 444444* A 
^^444444+44444444444444444444444444444444^ J £ 
^444444444444444444444444444444444444444 
44+444 



4444 44444 4444 4 44 4 44 44 44 444 4>4j 
44444444 44444444444444444444444444444 



**+*++++ *^+ ++++++++++++++++++++* *++*++++] kgS 



4444444444444+4 

>4444444444444444444444»44l 

4444444444444444444444 444 44 |l 
4444444444444444444*44444444 i 
4444444444 44444444444444444441 
44 44 44 44 44 44 44 44 44 44 4444 4 44 44 444444 444 + < 
4444444444444444444444444444444444444444 4 < 
44444444444,44444444 444444444444444444444*444 * 

•444444444444444444444444444444444444444444444' 
44 44 44 444444 4444+444444 444 444 44 A +4 44 44444 444 4 J 
444444444*444444444444444444*4444444444444^ 
44 444 44 44444 44 444 444 44 44 44 44444 44 4++44 444»< 
4444444444444444444444444444444444444444444444 4 
4444444444444444444444444444444444*444444444444^ 
;444 44444444444 44444444444444444444444444444444 4 
'444444444444444444444444444444444444444444444* 
444444444444444444444444444444444444444444444* 
444444444444+44444444444+4444444444444444 4444 
444444444444444444444444444444444444444444444 
44444+4444444444+444444+4444+4444444444+4444 4 
+4444444444444444444444444444+44444444444444' 
4444444444444444+44444444444444444444444444' 
4444444444444444444444444444444444444+44444' 
+444444444444444444444444444+44444444444444- 
^444^444444444 4444^ 

+ixxitxzxxxxzxxxizzxxxxzxxxxxzxxxxxxtxxixx' 

+44444444444444444444444444444444444444*44- 
4444444444444 444444444444444 444>4444444444- 
+44444 4444 444444444 44444444444444444444 4 44 - 
4444444444444444444444444444444444444444444- 
4444444444444444444444444444444444+444444 *44- 
+4+444444444444*444++ 44444 444+4444444444444 4- 
+4+4444444+444444444444+4444+444444444' 
+4444444444444444444+44444444444444 

M .444444444+444444444444444+444444444- 

L 444« ■H^444444+444+44444444+44444444444444 1 
+A W 7 1\44 444 44 444444444444444+ ++4+4444444 
v *-,444444444444444444444444444+44+44 
+4444444444444444444444+44444444+ 
^44444444444444^44444444444444444 
444444444444444444444444444444444 
+44444444444444444444444444444444 
+44444444444444444444444444444444 
r 444« ^ |i^44444444444444444444444+44444444444 
+44444444444444444444444444444444 
* 4+444+44444444 4444+44444444444 444 
+444444444444444444444+4444444444 
444444444444444444444444444444^44 
+44444444444444444444444444444444 
iiJfr^+44444 444444444444444444444+4444444 
9F ^++44444444+44+4444+444444+444444444 




44 444 44444+4444444444444+444444 444 
*4*444 444444444*4 4444444444444444 44444444 41 "H« W w ^itf* 444 44 4 444 44 444 4 4 44444444+4444444444 

^4 4444 4 4444++V444 44+44+44444 444444+4444441 1235WHF444+^ If i *' l T*++444 4 4444444444 4 444444 444444444444 
+4444444444*44444 4+44 4 444 44 44 44 4+44 44 4 4+4 4+4 4+44 44 4+4 J *44<t o*+44 44 4+ 44 44 44 4444 44 4444 4+ ++44 44 44 444 
4+444444444+44+444444444444444444444+4444 44444+4444+44444444+444444444444444+444444444444444444* 
4*444 ++++++ 4+ ++++++++++++ +++++4+ 4 44 4444444 4444444 444444444444+444 4444444444444444444444444444444* 
» 4 »44+44+ 444 4 4444+4+44444444 4+444444 44 44+4 4+4 4+4444444444444444444444444+444444444+ +++ +++++++*++ f + 
*4^^ 444+444+ 444 44444 44 4 4444 44 444444 44 4 444 44 4 444 4 44 +444 44 444 44 44 44 4 4 44 

+444 444+44444+4 444444444444 4444444444+44+4+4 ++++++ +++++++++++++++++++++++^ 
+444444+44^444444444444444444444444444444444+4444444444444444444444444444444444+4^ 

4 444 4444 444 4 444 44 44 44 444 44 44444444 444 4 44 4 444 4++ 444 4444 4 444 4+ 4^ 
^4+44 4444++ 4+444+4444444444 44444+44 444444 4444 4+4 44+4+4444++++ 444444444444444*44 4+4 44 ♦++++++++ tt ft 
*4>444 444+444444444444 444444444444444444444 444 4444444+444444*4444444444 +^+^444444444+44^4+444444 

* 44+444^444+4444444^ 

;$4444^i^^44444444^ 

• 444++++?44+++++ 444444444444444444444444444*44+44444+4 44444444444 4444444444444444+444 tt4+44+44444 
-+444 44+44444 4^44444 44444^4 4444444444+44444 4+44444444444 4^^ 

- 4 4 *4 4444 4444 '4k 4444444444 444444444 444+444444 4444444444 44+4 44 4444 4 4+4 44 44 4444 4 44 4444 44444 4>44 4444 
-44444444*+44+»444+**- * * a 44 4^* 4 44 4^4 4444 4+ 4+44 44 444w4++ 4 444444 4 4 ++4 444 4 4 4 4 44 4 +++++*+ <B^^++t+J 
-4444444444444*M _ m ^ ■ M*444444»444 4.4*4+4444 44+M* 4+444444 4444 ++44^44444*^44444^*44444 

mmsr NN \% butane e^i 

•♦+++44+++++++44yttyttWt tyttty", * „ * * t v v VTT^VTVV^yy9W»rrfry ttttv wy vt y ; ; , « , « . ^jKIIlt 
* 444+4444 4+4 444 444444444444444444444444444444 +444444444 ^^^^^t^ttttttttttttMtttttitittlSlilttt 
» 444 4 4444 4+4 4,444 444444444444 4444+4444+44 4+44+++++444+4A++****+A****A**********+4444+444444444444 
-+4444444444444444444+*+ri^^*MMMpppjHM 

•4j^444++44 4444444444444 444++444+++44>++4++#*W^^^^^P^^^^pi|"ilW 

-j^*444444++44+444+444444444444444444+4+44+4+4444444t+++++ft++^ 

*4Hk444++4^++44444+44444+4444444444 44 4444+4+4 4444 4 4 4+444 444 44 «►+ 4 444 4 44 44+ 444 4*44 444 444+44 4 4+4 4 4 44 
4W44) * * * * * 



r44+444444444444444444444444444+444++444+4 4444444+44 44+4444] 
►44<M+4 



•4444444+ 4444444444444+444444444444+4444444+4 4+44444+44 4+444+444^ 
^444 44 +++4+4 44 44 44444 4444 444 444 444 4+ 4 4 444 4 4+4 4+4 44 4444 4 444444 4^ 
- 444 44444444 444444444 4444444 444+444444+444-444 4+4 444+44444+4444+44444 
^4+444^4+44444444444444444444444+4444444444444444444^4^ 

1. 4+444+ 4+44 44 4444 4444 4+444444444+444444 444 4+44+44 4 44+44444+ t++ttttttttt±ttttttt±t±tltt£tlltitliii 
^4444444+4 4+4444+444+44+44444444 4444444^444+4444 ++++^+ +++ +++ + J*+ "XJJ J ^ +++ + +++ + 

4 444 4 44> 444 44 444 44 44 444 44444 44 4 4444 4+ 4 4444 4 444 44^ 
,44+444444444444444444444444444444444+44^ 



b iiA.* ^^ ^4^4.4.4.4.4.4.4.444444444 4 44444 444 4 




v / L 

passwords 
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AGENT 



A 4a£e4 and ^eAvice. Ktpn.^tYVtatvjt o<J an 
AJU>uAance. company ' . 



AUTO INSURANCE 



BENEFICIARY 



Inbunandt wrftaifi cov&a you fan vehicZz+kelouted 
damage, lo&b on injuAieA 



VViAon named in a tlfa in&uAancz Con&iacA to 
KtdZAJVZ ait ok paAt-oi b&nz&itA oK pagm&vU 
provided by the. policy upon the. death atf the. 



BREADWINNER 



The homily wsrfovi v)hoi>t earning* iupponA. tht 
i<mity 



COMPENSATE 



To - make payment* on nzinbu/ae. ioK ton ok 
damage to imuAtd pfiopeA&f* i 



DEPENDENT 



One. who KzLieM on iomeohe dUt 'ioK bixpponX 



HAZARD 



HEALTH INSURANCE 



HOMEOWNER'S INSURANCE 



A poaible 'danger; chance. 



r 



in6uAant£ vuh&h pay* pant oi the. mzdicat biZU 
vih&n you oh yoitft lamily a/te. hunt oK ill 

I ni usance t$uch~ pnote.c£& youst home. B b&tong- 
ingi> against to&b 



INSURANCE, 



VKotzt&Lon, by coyvOuict against ^inmcxaZ 
lo6*u Un whole, on in pant)* that Ke^ult 
&Kom i>pe.<U&ic p&UJU t 
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LIFE INSURANCE 



Irtiukanct vM^ch hzlp& cov&t fymittf fcnancUt 
tteecti when tnt breadwinner dLu . 



NEGLIGENCE 



■FaJMvtt to ait a Hjiaionabit amount o& caKt 



.PERSONAL PROPERTY 



Pfiop&Uy that JU tiovablt tuck ai monty, • 
jw<dUy, fiwinituAe; <Ue.s 



POLICY 



Tht ptunted Itgat document- stating tht . 
f "Wmi} ofr an -inaiAanct cont/va.ct 



POLICY -H0L0ER 
PREMIUM 



/ 



A p&uon uiko ottfnts an inbivumct policy 
tht £&un6 oh an -polity > . 



REIMBURSE 



To pay back; 

To .compznAatz faoK damage*, timt to6t } ytc. 



RISK 



Any c/tonce oh loM 



/ 



; Re^ady to. Move/On ? . . - 

Do Yc/u Knciw the. Passwords ? 
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INSURANCE? Who needs it ? 




A Because It Is posstble'you may drive a car, could become J I'l, might have a 
fire in your home,- or even die, some day YOU may well be the one who needs it. 

- UPS IS FttJUBD Wt^H RISKS _ 

' IT IS TMB PIJIRPOSB OP INSURANCE ' . ' 

TO PROTMCT AGAINST THOSE RISKS* 

t * - 

insurance can repair the^damageS to your car, pay your hospital and doctor 
bills,* rfeplace the Income lost should you be unable' to work* pay the court costs 
if your dog bites the neighbor, pay you enough to rebuild the garage destroyed 
in that fire, pay for some of your college training* etc, etc, etc><„ 

a la spite of horoscopes, fortune tellers, fortune, cookies and even' computers* 
there is no reliable way to predict what w^ll happen to us n^xt week,_rtext month, 
or.rtext yetfr. And it's even , more difficult to wprryvabout the "future if you're 
young; But it is not possible to go, through life. without facing some-risks. 

.RISKS, or possibilities of loss, are what we encounter every day : 

In the morning', y<ju run. the ris'k of not making it t6 v 
class or' the office\oa time. On the way to that c^ass 

■ or offipe,**you runthe risk of being involved in a ' v 

traffic accident, even if you don*t drive 1 . During the 
day, you run the risks of accidental injury';* contracting 

, a disease; even the risk of death before you return to ,* 
your home or appartraerit whicti may have been K burgulari zed 
or burned while you* were away 4 _ , " ■ 

There are 



- you may lose your Hfe, health, of ability to 
1 support yourself and those dependent. ,pn you« t 

- your possessions wight be damaged, lost or 
stolen'. / " . ' \ - 

' fL&$}Mli8$$ ff§{Blk& - y° u might/be held responsible! for another's t 

financia^ loss resulting from an injury or 
damage* you caysed. 
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The way a person copes- with RISK is dependent on many factors, A person my } 

TRUST T$ LUCK — by demonstrating a naive faith in living to a ripe old age without 
experiencing any misfortunes. * * 



SAVE FOR A 
"RAINY DAS" 



by attempting to accumulate enough savings « Handle any mis- 
fortunes which might occur. 

* * *. ■ 

BUY INSURANCE — by -cooperating wi4:h others who face the same risks- 

This method substitutes a small, certain, loss (the premium) 
for a larger, uncertain, lo&s and cSfahelp eliminate worry. 

Insurance fs a cooperative device for/sharing risks which transfers the risks* 
of many persons to an insurance company ^ 

* "Shading the risk" is the basis upon which insurance is built. t It was with 
this principle tf\at ship owners would share in the loss, of goods and that Benjamin 
Franklin established his Union Fire Company fund in 175GT, THe primary purpose of 
insurance is therefore ^reimburse those, who suffer losses. Other functions of 
insurance in tpday'.s society are that it: 

*(the person owning insurance 
is a bettffer credit risk) 




The individual consumer's NEED, for insurance should be based on jits GGA#S 
for planning the financial security of his family. ' Goals to be considered might . 
include insurance to cover the possiblity of death or disability of the bread- 
winner,, medical protection fpr family members, an emergency fund of at least two 
months income, an. educational fund* retirement'benefits, and a mortgage-free^tfome. 

In analyzing needs for insurance, a first step should be analyzingthe in- 
surance to which the consumer is already entitled or which is available to him 
already: - • _ v • , " 
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. SOCIAL' SECURITY protects families in case of death or 'total disability , 
and provides old-age protection. 



WORKMEN'S • • 
COMPENSATION . goes into -effect in the ev&nt bf^an accident op death at 
work- and- makes weejkly ' living expenses payni&nts- while also 



, covering all aiedical costs. 



UNEMPLOYMENT ■* ■ 

INSURANCE provides payments when you are off work and not 3.iqable4. T 



DISABILITY 
INSURANCE 

\ '< 
MEDICARE 

WELFARE 
PROGRAMS 



Wrftee weekly payments as long as you ar% disabled and 
unable to 'work. * * 



provides health benefits for those ovep*65l 



provide, such bene fits 1 as medical cave> maternity > r weekly 
benefits to the fanrilyy training and retraining of the 
handicapped^ - old age benefits for those who do not qualify * * 
fop social security^ and food programs for the underpriviledged: 

The consumer may learn that he already qualifies for or Is paying for part of the 
coverage he needs, > " * ." v v > 

Three helpful gujdes frt considering yoi/r answer to the "Who need$ it?" 
question are: * - 

The age of the> buyer and his responsibilities jie-termine; \ 
his itEED for insurance. *> 

< . 4^ The security provided -by insurance is affected by inflation. 

All-ri&k insurance* is a myth* - ^ v 

Insurance is" always an individual consideration, If you are sipcjle, rent a fur- 
nished *apartmj&nt, do not drive a car, work at a regular job, and have a healthy 
savings account, you may decide you do not need any, insjuranpe. ' s ' r 






People buy insurance for many reasons—some .good and some not so good. When 
insurance- is uequlred by law, some p6r£ohs.buy Insurance because they fffe afraid 
of* don't.want to get caught w*thouf it- Some persons buy Insurance to meet their 
obligations to loved ones. Reasons for buying insurance might be thought of! in 
'levels:/ . , - 



REASONS PERSONS HAVE FOR BUYING INSURANCE 



LEVEL I 



,: PURCHASE INSURANCE TO AVOID'PUNISHMENT /FROM SOMEONE WITH POWER TO 
PUNISH*: - { ' '7 



"There's, a big fine for driving without automobile insurance. 
■•I sure don't »ant to get caught!" 



w/d%E% *^ r ' would divorce me if 1 didn't protect the. children' s future 



with my life insurance!" 



iAm 



LEVEL, II : PURCHASE INSURANCE TO GET THE BENEFITS ONE SEES FROM HOLDING INSURANCE 

"Wow! * I couldn't afford to be sick*without health insurance. 
ilL They pay almost everything/' 




life insurance will return cas 



h wh^n 



I am ready to retire." 



< 



LEVEL III: PURCHASE INSURANCE BECAUSE OTHERS WOULD THINK IT J3 ILLY TO LIVE tlFE 
WITHOUT IT'. (Respect -Ertjtn one's group.) ~ 

Mm 

ji> v 



".Gee, the guys wouldn't ride Xo work with me if I didn't 
have good car insurance/ 1 . *- 



"They wouldn't fish from- my boat on Saturdays, if I didn't 
have insurance^ I'd be left out/' ^ 



LEVEL, IV : PURCHASE .INSURANCE BECAUSE ONE SEES SUCH ACTION AS MAKING SENSE: 



4f* 




"Of course I have insurance on my house! If someone falls 
£own the stains, I want to care for them. And I don't want % 
them to sue me and take away the house*" 

"Yes, I have car insurance. It's the, law, and it/is. a very 
good law.*", 

"Yes, I've got life* Insurance . Everyone has it ^because it 
makes sense. Everyone needs that kind of protection/' 



LEVEL V 
t 




PURCHASE - INSURANCE ^OUT OF Op'S SEN^E OF RESPONSIBILITY TO THOSE WHO 
DEPEND ON filM, .AND'OUT OF A, SENSE OF RESPONSIBILITY TO SOCIETY; ■ / 

"Sure I have health insurllU^, \' don't want to' be .a burden to 
others and I waat, to take car-e of my family responsibilities" 
I couldn't sleejfcat night, if I didn't." * 
* 
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Review .the LEVELS of reasons for buying insurance. Which levels seem better to 
you? Why? Discuss this with your'dass and your teachers, Do they agree with 
you?. , * c . : 

REASONS FOR BU YING INSURANCE 



SOCIAL PRESSURE 

"Everyone has insurance — 
it's -expected." 



4," 



TO OBTAIN PROTECTION 



ADVERTISING , 

"The commercials are 
'really forceful/ 1 

PERSONAL CONTACT 

"But the agent is a* 
* friend of mine* 41 



GUILT 

" "I fiave to provide, - 
I*m the breadwinner/ 

TO GAMBLE , 

■ "Chances are, that in 
five years. . ■ 11 

PLAIN OLD PRESSURE t 

"I just couldn't'say 
* no!" 




/ 



.; Insurance.'nas been called a game of chance in which the policyholder pays a 
premiujd to avoid the consequences of a catastrophe and the insurance company takes 
the chance that it will have to pay for the conseqaence. How do you feel about 
this "definition" of insurance? ' ' 



er|c 



lit 2 



|4 



A 



1§QAL insurance is-that which 1s prescribed by law, 
Espies of such Insurance (depending on where 
JfQu live and your sffcuatiorg include: 
Liability insurance on your* auto 
Workmen's compensation 
Social Securit 
Unemploymer 
"Disability 



t6MSff0ORf insurance is that. which is required as a - 

^CONDITION* OF> CREDIT .Such asf t . * . 

7 ;* . t insurance .on a mortgaged home 

Collision insurance on a car which 
'is financed * 

WOl&ttTARY Insurance is that which is purchased to. obtain 
protection which you feel is necessary to 
meet your needs % 
Examples 1 of such insurance are: 
. Life insurance /*r*b\ 
Additional auto coverage t * 
•« * Additional homeowners coverage " ^Jts * * 0 

Health insurance 

i < * 

: J % 

Two typ^s of* COMPULSORY INSURANCE are Social Security which-is required by t£ie 
Federal government, and Unemployment insgrance whifh is required by state govertf 
ments. ■' _ - - .' / ' 




The following situations are offered toCgive #>u the opportunity to 
think about insurance issues. Reflect upon ea)ph case. Discuss it^with 
your parents and friends. Then, take a positron and support if with the 
best reasons you can muster* Be ready to present your argument and to 
learn from others' .arguments* * 

"Carlos Tillis woe elated ^when he got Jimgh money to , 
buy his first oca*, He l&oked forward to driving it 
1 ■ and wooing to* friends and potentiql friends. But he 

*~ was t&M tmt/before' he could take that drive* he had 
to havetfm&anae! % IT WAS THE LAW t m 



Does that, law make.ar^ sense 




Why not? 



Discuss this, with "your parents and.friends. 
Should the State government have the POWER to tell us 
that we must have insurance to v drive our cars on the* 
rpads and highways? * » 




. What a $busSJ Marg Wdbley has finally bought her first 
home. It is small, but it is hers! She is proud of it 
and looks forward to living there happily for years to 

.come. But, the mortgage company, who loaned Mary the 
dollars to buy the dretm ho^se, requires that she have 
adequate fire insurance on that house, ^Itfary is not too 
hpppy apout the added *expen$e! 

Should the mortgage company have the POWER to tell 
M^ry she must have Insurance?, Discuss this with 
yo a ur parents and friends. Get — and think about^_ 
their opinions and reasons* 

Irviyfaiz proud of his children, especially ru^i that they 
are o% sports terns, in high school, Sarah is going out 
for cross-country and Irviftq, Jr., is into field hockey 
However, Irving, Sr., is utihappy that the school requires 
meitber^cf sports thorns to buy imurance against accidents. 

Irving, Sr., have reason to be unhappy? Does the t 
scftool poll c^make sense? Why? Why not? 

/ . * w ^ 
- Geor&e'and Mary < Kontos are wotried about* the rising cost of 
healthcare irf America, They argue that all Americans should 
have a "national health imurance" organized by the* Federal 
-goverrtment* - Each worker would be taxed to pay the coat of 
this-healtty insurance. Their neighbor, Sorry Smith, thitike 
~bhat*the faea-ib silly: "The governments should not force a 
. health imurance scheme on everyone. , People need to take care 
ofi them/elves /* %' 

- What is your position on this issue? What reasons ca* 
you offer td support your position? 





\INSUBAN8B 'PROVIDES PROTECTION 
• i A@4$N§T.M)SS°™Forafee 9 



It is /possible to insure against almost any ris,k 1f you «are willing to pay 
the price— the pREtllUII* It 1* ppssible to Insure against credit card loss, a 
rainy vacatlofi, 5on1c boom, strikes,. bad debts, crop failure, etc/, etc** 
In this PAL* ^owevtfr, we will, examine four of the basic types of insurance cover- 
age— AUT®* LIFE,, HEALTH and HOMEOWJJERS, 

First* however, let's explore two basic areas of Insurance—insurance' 
companies and'insurance agents/'' 




* There are approximately 1800 life insurance companies and approximately 
2900 causalty companies *in the United States selling thousands of dfffererlt 
policies. , *; - . f - . * ' . ./ 

Consumers need information to determine the financial stability and 
claims-paying history of any company they are considering, This ;s especially 
important wen the offieV has been^made through the mall. Every company should 
be checked to see 1f It Is registered in the consumer's state. ,The state 
Insurance Conmissioner's'office cap be of service here. / 
. * Insurance companies invest njrj of the premiums they collect, contribut- 
ing to,- our economy, ancf may^be Stock Companies or Mutual C<m?miee* Stock 
Companies are corporations which sell shares in the company/ Mutual Companies 
are Qwned by th£ policyholders and are generally cqnsidered, to be non-profit 
businesses. When shopping for insurance, one factor to consider may well be 

the type,of company, Costs vary. * * 1 ' * / 

■ 1 ft 




The single iftost* important factor in insurance programs for 
most consumers is the agent. Shop for an agerft even more carefully 
than for an ireurance company. Some agents represent more than one 
company. ■ / . 

t Insurance is a technical and Complicated field. Therefore, it*v a good 
idea to rely on ap insurance agent for assistance in planning your insurance 
purchaser. . You may deal with the agent for years. Therefore, choose someone 
you fee^ comfortable withf and someone who is well trained and qualified. 

All states require 3 tesfr before anyone can sell insurance. Many agents 
are trained by the American College of Life Underwriters to be a "Chartered 
Life Underwriter^! The'American Institute of Property/Liability Underwriters 
trains "Chartered Property and Casualty Underwriters." This means the agent 
has passed examinations not only in insurance, but*also in economics, law, - 
accounting, pensions, estate planning and taxation. 

Your agent can heTp you select a plan that's right for you. Such plans* 
are based on family status/ financial needs, Income, age, educational goals, 
retirement go^Is, debts> etc. 



An agent can also; 



Help plan your 'insurance^ program-to meet your 
needs preferences, 1nclud1pg savings for 
specific igoMs, within the limits of ybur 
present S-future Income, . / 



Advise, on certain policiTes>*on various options 
&*the designating of a beneficiary, * / 

Explain all sections of a policy when it 1si* 

delivered. -** * ! 

*i 

Help 1n periodic revision of your insuranc^ 
program according to changes in marital / 
status, family s<1ze, income, etc. I 

Advise you 1f t 1t should ever become necessary 
for you to cash in or borrow on some of your 
-policies. • * f 

Help befteficiaries make a claim in the evjent 
of death if you have life insurarice, 



inbueaMje is the purchase of protection 





1 * p 



INSURANCE WORKS BECAUSE 
' - THE COST OF THE LOSSES OF { FEW. 



NY 



i 
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Show how well you remember what you t have read by using the correct term to 
complete each of the following statements, , 
Every' term appears in the* Passwords section. 



\ 



l v . Buying 



is buying protection or security against 



possible loss. 
2. Insurance works because many share the 



3, An insurance policy will 
^th 



or 



e policyholder or beneficiary for loss of damage as specified in-the policy. 



4, 'An insurance 



can ai<i in pTanning insurance purchases, 



5, True or Fal se; 



The 'purchase of insurance ^ a guarantee that losses will 
not occur, 

An insurance policy is a legal contract - 

An insurance agent is a salesman 

Sdbral Security is a form of voluntary insurance 

The beneficiary is the person whose life or 
property is Insured by an insurance policy 
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We will lodk at the four major types of protection availabl 
today's iterance consumer in'the next sections; 



a. 





5. 




9 

ERIC 



E+4^+:*T++t+:j^ 

,++**+++*++++++4**++**+*i+4T++*" T " 7 ^""— — 
>+++*++**++++ * ■ • * * 



►*+*+++*++*+*+++*++ 



>++**+++++ 
>++**+ 4++++++ ++++++ 

f*^^ *+**+**+ ++*+++ . 

M>^»+4**+**++*+*++++++*++ 
►*^W+44++**>*>***>* k **> 
►*^W+4*444*44*4**44**4 
>*4**+44444*44*44*44* 
►*+**44**++++++++++++ 
►+++*+++++++++++**++ 
►*+**+♦++++*+++>+*+ 
>+++*++++++++++++*+, 
►++**+++*+>+++++* 
►+++*+4+*44*4s4*4* 
►*+ 4444**44*444+ 
>++*+++*++++++++ 
»++ +++++4444444 
>+;►+*++*+++++++ 
►+*+*+++*+++++ 
►+++*++*+++++* 
►444*4444444+4 
►++++4^++++**+ 
►+++*+++++**+ 
►++++++*++++ 
t+++ ++++++++ 
►+++*+++++++ 
►++**+++i#< 
►+++*++++ + 
►*++*++++ ++ 
►+++*++++++ 
►++**++*+++ 
►+♦*+++*+++ 
*++++++++++, 
t++***+++++ 
fc++4+++++++ 
*+++*++*+++ 
t++44++*++* 
t+ +*+++*+++ 
►++++++++++ 

HMM+++++++^+++++++++++++++++++44+++++++++++++ 1 
►++**++*+++ JJ+++++4*++*+*+*++++++++++++++++++++ 
►4**+++4*+4+^++++4*+4*++++++*+4++++++*+++4*+++4 
►++4444444+44+444+44*44*444+44+4444*4**444 
f+ +» + + » + ++*++++++++++++4+++++++++++++++++ 
►+++++4^+++4++++++++*4*+++++++++++++++++ 
►+++*+♦+++++++++ +++++++*+++++*++*++++++++ 
►++*+++*++++++++++++*++++++++++++*+++++++ 
►++*++++++++++++++++++++++++++++++++++++++ 
►4+*4++444+4444+*444*44*444+4*44444*444444 T , 
►*+*444*44+4444***44+44*44*4444+*++*+++++++ 
►44+444+44444*44*444*444*4+44444444**44*44* 
►++*++++++++++++*++++*+++++++++++++++++++++ , , 

►+*4*+++++++++*4*44**4444*444444444444*44**44 

f^W-++*+*+++++++++++++**++++++++++++++*+**+++ 

+^^»4+4+++++++++++4+++++++++++++++++++++++++++++++++++ J 
+^WW++++++++++++++++++++++4^++++++++++>-»'---*4++++++ 
*++++*+♦+ ++++++++++++++++++++++++++++++4JT >++4++ 
►++*+++++++++ *+++++++4++++*++++++++++++4ft^ 
*+++»++++4»4+»+»+*++**++++++++*++++++ +++4^ 
++++++++++++++++ 4+44+44444444*4444444<r^"*< 
+44+»+»» +++++++++++++ 4++++++++++++++++W. ^ 

*+++++4«4++++4 ! ++++++++++++++++++++++++++4> y r«s 

4++44+4444444444*4444444444444+44444444+W yj 

*+++++♦+++++++ +++++*++++++++++++++++++++r\ ^ 

4++* »4»4^ +4"4++++**+ ++*+++ ++4++++++++ +++++#«»2 
»»+4»»44+4++++++++++++++++++++++++++++++++y 
++M++++++++4++4++++++++++++++++4+++++++++ 
*^4+4+4+44+44+444444*44444+444444+4444* 

*4^+44+4444444444444444+444444*44*444444 
4++*4++444*4*444+4 444444444+44444+44444 

++"+*+4+++++++4 ++*+++++++*+++**+++++++++ 
*£+4++++++++++++++++*+++444444444444+44 



++++++++4 



++++++++4++*++++*****+*+++*+4++**+*4 
+++++++++++++++++++++++++++* 



+++++++++< 
+++++4c++4 



++++++++**+**< 




£++++++++*+++++ 
>++++*+++++++++ 

F+++++ *+**++++++++++++++++++++++ 
h*++++++44*++++ ++*+*++++++*++++++ 




+++++++++++++++*+*++++++* < 



. +++++++++++++H 

. . ++++++++++++++++ 

+++_++*+++*+++++++**+++++*++++ 
+++++#++++++++++++++++++ 
+++++++++*+++*+**+*♦ 
4,4: 4. 4,4.4. 4. +4 . 4.4.** 4-4- +4- 4-+ + 
+++++++++++++++++++++++ 
++++++++++++**++*++*+ 
*+++++*++++*+++++*+ 
*+++++++++++++*++*+ 
L *44444+++++++++++*4 
+ 4 4- ++++++ * * 4- 4-4- 4-4- +4 
4+444444++*++*++4 
* ++++*+++++++++++ 
;+++++++++++**+++ 
++++44+++++++++ 
+++++++++*+++♦ 
++++♦++++++++4 
+++++++++++444 
++++*+++++++++++++++++44 
*+*+++++++++++++++++++++44 
++**++++++*++++++++++++++*+ 
++++*++*++++++++++++++++++*4 
++++++++++++++++++++++4++++4 
++++++++++%++++++++++t+++4++4 
+++++++++++++ ++++++++♦+++++++ 
+++++++++++++++++++*++*+++++++++++++++++++4 
++*++*++++++++++++++*++*++*++4+++++*+++++++4 
^ +++++++++++++++++++++++++*++4++++++++4 
++++*++++++++*+*+*+++*+++++++*++++++++ 
++**+++++++++++++++++++**+++++++++++++++++++++* 
++++++++++++++++++++++++++++++++++++++++++* 
* * * 4- * * *+ 4- ++ ++ * * 4- ++ * * 4- 4- * *++ +4- 4- * * 4- +4- 444 4- *4 4- +4 
**++++++++++++++++++++++++++++**+++++++++++++* 
+++*++*+++++++*++++++++++++++++++++ ++++++++++4 
'*++*+++++++++++*+++++++++++4++++*++4++++++++* 
+**+++++++++++ *+++++4444*444444444+44+4+444* 
++*++*+++++++++++++++++++++++++++++++++++++* 
+++++++++++++++++++4++++*+++++++++++*++*+++4 
+++++++++++++++++*++*+++*++++++++++»++++++++* 
++*++++++++++++++++++++**+++++++++4++++++++* 
k +++++*+++++++++++++++++++++++++++++++++*+++4 
++++++ ++++++++++++++++*+++++++++4++++++++44 
+++++*++++++++++++ ++++*++++++++*+++++++++*4 
*+++++++++++++++++++++*+++++++++++++++++ 4+4 
++++++++++++*++**++++*+++*++++4444444+4444 
+++++++++++++++++++++**+*++++**+++4ij+++++*4 
++++*++++++++++++++++*+++++++++4+*+++++++4 
++++++*++++++++++++++*++**+++++++*+++*+++4 
+++++++++++++++++++++++++++++++++*+++*+++4 
44*4*4444444*44444*44*4444444444*4444*44*4 
4444*4444*44444444**44444444+44444444444*44 
+++*+*++++++++++++++*++*++*+*+*++4+++++++++4 
+++*+++++++++*+**++++++*+4+****+++++++4++++4 
++++++++++*+++*4+**++*++++*++++++*+++4 
444*44*4*444444***4*44444+44444*4444 
4444444*444*44*44***444444444*44*44 
++++*+*++++++*++++44+**+4>4+++*+++4 
++++++++++*++**++++++++ 444+44*4444 
+4*++++++4++++++++4+++++++++4+++4 
+4++++++++++*++*++++**++++++4++4H 
+++++++++++ 44444*44444444444444*^ 
444*4444**444444444444444444*444* 
. +++++++++++++4++++++++++++++++44* 
. ++++++++++++++++*+++++*++++++++++« 
4++++++++++++++4+++++++++4*+++++*+< 
4*44444+44+4444444+444444*44444*4* 
++4++++4+++++*++++++++++++++++++*< 
+++++++4+++++++++4+++++++*+++4+++< 
+++++*++++ +4+4+4+4+ ++4++++++4++4' 
+++++++ +++++++++++++++++++++*++4« 
+++++++++++++++++++++++++++++++++• 
44444444444444*4444444444444444*44* 
4444+*++++*+++**+++++++++^++++++++" 
++++++++++*++++4++++++++++++4*++++« 




,+++++++*++++++++++44+4+.*++++ ++++++• 



4+444444444444444444+444444444444 
*++4+++++++++++++++++++++++++*++++++++ 
++++++++++++++++++++++++++++++++*+++++ 

++++++++++*++++++++*++++++++++++++++ ++.,, ^.^.^^^^^^^^ „„„„ 

*+++*+++++*++++++++++++++++++++++++++++*+++++++4++++J*44% v *++++++++++++++**+++ *+++4 , 4+**4+** 
4.4.4.44+++++++ ++++++ ++++++++++++++++++++++++++++*++++++++++++++++++* +++++++*++++*+++++++++++++++ 

+++++++++++*++++++++++++++++*4++++**+++++4+*44+*444* 
++++++*++++++++++++++++++++++++*++++++++++++++*++++* 

+++++++ ++++++♦++♦< 

*++*+44++++++4+++++4+++4+++++++++++++++++++**4+++4^+++4^++++++^ 

+++*++++++++++*ii 

+++++++*4++++^Pfct++t++t+t++++44++44-l 

*++*++4*+4*++^S^+4444++++4+4444*+<M . . . . 

*+4*44+4+44444+ j ^ * *►**++> * ' m ^*++*++4^»+++4*^++4+4++++++++++++ 4+4444444*444+4+4 4 4 44*4444444^ 
*44+4444+++++*^^^ ^ ■ ^4-+++++'«M-++4-^^+++4^+4^++*+++*+++++++4^++4^4^+++++++4+++ 

*++*++++4.^+*+*^HM% 

*++*++++++*+++++++. *TV*. 

**♦*+♦♦*♦♦♦*♦♦♦**♦♦♦*♦♦♦ MM _ _ ... 

**+*+ + *+++*++*++*+++++++4^^| ^S'^W M V ^■►++*++++*++++++++++++*++++++++*f+++++*+++^ 

++4+++++++++*+t+44444444~.™ , *" f * * * , ,^7^4*4.+++++4.+++4.++++++++4-4+++4++++++++++++4+4- 

4»4*+4*444444444444***44^»44+444444444444*4. >++++++ ++++++++++++++++++ +++++ + ++ +^^+++4+ ++ ++ +*** 

+ 4>+*+++++++++*+**++*+++4 ^k++*+++ m *+++*+**+■ V+++++++++++++++++++++++++++++ ++4 ++++++++++* 




0 



**+**+44**+++*+*+++++++4 
■*+4*+44+444444444+4+*44y 
■*+4**4*444444*44*4+4444< 
■4^44>44444+444444 4444*4* 
*4-+4-*4+++++++++++++++4++* 

+++*++*+++*++++++ 

*++*++4>4+4*+++++4+44444+4*444444444444444444+ 
*+**+4*+4*44444+4444+44*44 444+444444 
+++++4*+++++++4A4*4*****M — 
4+44444444444444+4 44444444 



^>4-444444444444444444444444444^4444+^44 
H V+++++++++++++++++++++++++++++ ++4 



*«*+ 




+*+++++++4- 
r >+*++++++++* 
/*++++++44+- 
44-++++4++++ 
_ ►++++++++++ 

T?7+^++4 + ++++ + 

++4+444++++++++ ++' 
+++♦+44 4+444*4 44' 
4.4.4.4.4.4^44+++++ 
r +4+++4+4+4444444 
r l*++*4444444444444 
^+++44 4 44 +++++++44 



>*^44444 4^44444444^4444444^ 
+44*444444444 

^4 ^4^44444444^44444++++++++++++++ 
k +4P D I C ♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦44+44+44+4>4+4#444*4+444+4+44444^4444+4++4++++4*+++444444t44444+++ 
L4.^Cr\i V>444+44444444444+44444444++++*++++4++4*444 4+4*44444^44444444444444444+++++++++++++++*++ 
[++5Cia^I3 +++44444^444++++++*++++++**+*+*+4++++++*4+44444444444444444444444*4444^4444^44444444 
A ^»*****^^^^^^^^A4^4-4.A4.4^+A4.A4.4^4^4^,hii4+++4^44^++++++ 





*J • • • 



M4W \% fc*\o Ywumfce? 



AUTO POLICY. 



BOOILY INJURY LIABILITY 



Collision 



COMPREHENSIVE 



COVERAGE 
DEDUCTIBLE 



JUOGMENT 
LIABLE 

LIABILITY INSURANCE 



Iniu/uinct puA.chou><id by can owneM to 
coveA damage to tkt pewo« ok psiop&rfy 
o{ othtte <wd, i$ dtevizd, damage, to 
hlm&zZ^ and hU own coa in ccu>z o$> 
acoidtnt 

. InAu/uwci to pay damages S Zzgal 
co&U Mi the. zvznt tkt hxkuJizd* h 
coa injukoA ok kWU tomtom in an 
ac(Udznt 

InhvfuincLt which pay& &ok damgz to thz* 
in&uxzdll cjxk i£ hl& can zoZLLdu vxith 
anoth&i cjoa ok objzet, ok it> tu/tnzd ov&i 

lvu>uKancz again&t physical to an 
inAuxzd vzhlclt dut jto cmti&b othtK than 
coitUion ok up6et; e.g., $tood, hoJUUtobm, 
tht{t y vkndoLUm, uxtncUtonm 

Thz fiinaneiaZ protection an InAuKancz potuiy 
pKovidu * 

Amount wfUc/t thz poZLtyhotdeA agKtib to 
<pay in zaoh claim ok accid&nt toward thz 
to tat amount o& tkz inbukzd to&& 
Tkt higtt&L tht dtductibtz, thz loum thz 
pKmium ' t 

Lzgat dzcAAion 

Rz&ponAibto. 
Obligatzd by tavo 

?KotzcXion againbt dUimb in thz zvtnt oh 
bodily injuky ok dzath to >&omzonz tUz -- ok 
damgzto ku pKopzKty 
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1* 



LIMITS 



MEDICAL PAYMENTS 



OPTIONS 

t 

PIP. : 

PROPERTY DAMAGE LIABILITY 
SINGLE LIABILITY LIMIT 



SPLIT LIABILITY LIMIT 



UNINSURED MOTORIST 
COVERAGE 



fkxJmm amount coveKed by a given policy — 
tteuaJUy expressed by a succession o$ twvee 
- numbers separated by £iat>hes+ designating - 
maximum coverage $ok bodily injury and. ion 
property damage, ' f - , * 
Tok example, } 1 Of ZOf$? means insurance pro- 
tection o$ up to $16,000 payable to any one 
accident victim in an accident earned by you) 
up to $10,000 in protection &ok alt victim 
in the same accident; and wp to $$, 000 in 
insurance protection agOAMt pKopvtty damage 
corned by the policyholder ^ car to otheJi 
cars ok bthk& people'* property 

Coverage oh a wide range o& "Ke&sonable" 
mdical ok ^antral expenses within one year 
ojj an accident, coveJifog the car owner and any 
otkeK people injured ok killed in his car 
Also covered are the policyholder and members 
o fr his family /tiding in ok struck by another 
car * 

Something which can be chosen} 

kite insurance coverage which is volantary 

*■ * 

Personal Injury Protection 

Insurance which pay* lor injustice caused by an 

auto accident 

Insurance to pay the cost ol repairihg ok 
replacing property ol otheM iln the, event 
the insured^ car damages other* s property . 

Single may jmm amount coveKed by a given policy; 

an a£temat'je to the ApUt tiahUUty limit which 

must be n>ed as designated J 

Amount can be used in any manner to cover the 

bodily injury and/oK property damage lor one 

accident 

A series o$ ligures such as "10/20/5" which 
states the bodily injury and property damage 
limits ol an auto insurance* policy 

) A type o$ insurance which covers the policyholder 
f and anyone eZse in his cok il^ injured by a^ 
driver with no liability insurance 



Ready to Move On ? 

Do You Know the Passwords ? 
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y ' Owning your own car—especially that first one— can be exciting. 
But the uninformed consumer may find that getting the required insur- 
ance for that car .can be very frustrating. ■ Most car owners buy auto- 
insurance. Many do not understand what It's all about, however 



Even the best driver can.be involved in an accident. The average 
driver makes 200 observations and 20 decisions for each mile he drives. 
Therefore, most drivers believe auto insurance is a necessity. 




2$ 



Auto, insurance may well be the most important purchase a consumer 
ever makes. Without proper coverage, an accident could, lead to finan- 
cial disaster if the driver were to pay personally for ^meone's injuries. 

Three basic types of damages may be insured against when buying auto 
insurance:" 



/. D*m*$e to the person or property of others 

2* Demaae to your own person 

3. 0*m40e to your own automobile 
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Auto Insurance consists of a package of protection. Such a package r 
may Include all or paVt of the following 

LIABILITY INSURANCE^ covering both bodily injury and property damage 

to others, 4 

This coverage protects fhe insured frem lawsuits 
from others; * m/ 

COLLISION INSURANCE covering damages to the insured's car as a result 

of a collision*- * " 

"■ 'I 
MEDICAL PAfMENT INSURANCE to p^y the medical bills of the insured and 
x . * those oth^r persons injured in the insured's 

* * £jar - 

UNINSURED MOTORIST INSURANCE which pays the ^insured for injuries 

' caused, by an uninsured and negligent 
motorist, or by a hit-and-run driver- 

Let's look at each of these types of coverage to determine the meaning of 
the coverage, the value of the coverage, and' suggestions to the consumer in the 
purchasing of the auto insurance coverage needed td meet his individuaf needs, 

LIABILITY INSURANCE , 

Insurance covering damage to others is common^ ic no wn as 
' liability INSURANCE jand covers two' areas x>f liability- 
liability' for bo dil" injury to. others frf& liability for 
' damage to the property of others, .-• 

Liability insurance protection will pVovide legal defense ^itf.pay any damages 
which the named insured, his family members, or others who^drfve the car with' . * 
permission of the owner may have to pay because of injuries tp others. 

Because an accident can occur any time a driver gets behind the wheel of his e ,' 
car, and because there are so many auto accidents every year^ 1 iabil ity insurance 
is the most important type of auto insurance you can own. For this reason, liability 

INSURANCE, OR PROOF OP" THE .ABILITY TO PAY SUCH CLAIMS , IS COfltPULSpRY IN ALL STATES, 

' I < 

Auto liability insurance js usually referred to by a series of figures 
which show the split liability litfrit: In the example, 10/20/5, the first 
two figures refer to the bodily injury limits of the coverage*- The last 
figures show the property damage limits of the coverage of the policy. 




/ 



\ 



$10,000 
Aaxlftu* to 
each person 
yoti Injur* 



■IO/2&/5 



$20,000 +— 
maxixun to . 
ill persons 
you injure 



aojrtrtum to 
all persons 
who** ptop^rty 
you daasgo 



Note that these limits are written to cover two different possibilities in 
the area of bodily injury— while anyone persoacould.be paid up to $10,000 for ^ 
an injury in the policy described above, the insurer will P* a y no more than 
$2p,0tiD to be distributed among^aZZ of the iniured, no matter how many people 
were injured lir the. accident. 

Property Damage Coverage may be for as little as $5,000*or as much as $50,000/ 
The most conmon policy, however, is for $10,000- This- mearts .that the insurance 
compare tflll pay up to $10,000 of the damage that the insured might have caused to 
someone else's car, house, eto Any amount over that, however, would have to be" 
paid by the policyholder* * f 

An alternative type of liability coverage U the SIMGLE LIABILITY LIMIT policy 
Available wUh limits from $25,000 to $300,000, such'coverage may apply, totally to 
bodily Injury of property damage, or any comb/ioatiori of the two necessary due to 
the circumstances of the accident. Such coverage offers the consUrfter'ari 1m[X)rtant 
alternative to ponslder. Some accidents Involve only property damage^which 1s riot 
adequately covered In a split liability policy. Other acc,1dertts may involve ogly 
bodily Injury which may exceed the limits offered in a spJ4t liability lljjtff pjan: 
Consumers should be aware of such alternatives and discuss the merits! of both' . 
plani with their agent. \ J\ 




Use the following example t;o se^ how^well you-nitrderst&nd 
auto liability coverage; . . 



As a new driver 3 Happ purchased an. autd policy m with 
10/15/5 coverage, * ~ \ \ f 

Thpe% persons were injured in the oar he eiruok on - 
s - the* night he lost control of hie car on q rain-slick r 
2 highway. ^ : 1 

ity for those injured was in the amounts ;, . 
of $8i000 A $6000* and $8000± / u 

The damage to the other driver V oar /ojp which Happ 
wa& liable was $3500, ' " . - * 
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Fill in the following blanks:* 

T TOTAL BODILY DAMAGE LIABlLlrf: 
/ AMOUNT COVERED BY IHSURAHCE: 



AMOUNT TO $E PAID BY HAFP> 

TOTAL PROPERTY DAMAGE LIABILITY: 
AMOUNT COVERED BY INSURANCE: • 
AMOUNT. TO BE PAID BY SAPP: ■ 



0 




. ? ^0$ ^00S€$ *00S£$ 

000*14" *ooo;'st$- *000*9T$ * 

:sq pxnoqs sasA&ue ano^ 



"Then hoti much liability insurance do I need?'* ~ Perhaps as much as 
you can afford. Consume? Reports recommends 100/300/25/ Additional lia- 
bility protection is "relatively inexpensive. It is possible to porchase 
ten times the 'protection by paying only twice the premium chat^jQ* On 'the 
Other hand, the Consumer may be told that liability claims are freguentTy 
based on the amount of coverage the insured driver -has* As in every Consider 
decis-ion, i t *s up to you. Be informed of the possibilities, then decide which 
is best for you, 



Auto insurance to cover the cost of damage to your car is available as; 
collision and comprshemsive, coverage, ' ' 



Ipsurance which pay, for the damage to -ojur.car if you /t\ 
Collide with another car or object or turn your car over 
is classified as COLLISION coverage. 
Included is any. damage as a result of an accident with 
v> another car, having a blowout and perhaps overturning, 

skidding into a tree, /and arty number *of similar mishap^ 

* s * ¥ % • 

"Coinsurance consumer should be awarevof the two limits to collision 
insurance^ \ 

■ , . \ } - , . - . 

1, Thjj* most the company wil^pay In collision claims Is the , f 
"i&kzil -value" of /the car immediately previous to- the 1 
accident. This value is determined by standard price 1 . 
estimates such as the '"N.A.D.A* Official Used Car Guide*" 
This may be much less than 1 the consumer feels his car is 
worth. * * . " . \ 



2, Deductible options are available/ This means the policyholder 
agrees to pay*up to a specified sum,1n each claim or accident 
toward the total amount of theinsUred loss, 
VThe higher the deductible, th^lower your premium. 
In a policy with a ff $l&0 deductible" and a : $500 claim, you 
pay $100, the company pays $400, 

. Usually a'$50 deductible 1s the minimum the Insured can buy. 




Insurance for damage to youV car from a* variety of 
mishaps other than collision is COftPT^ENSJVE 
coverage. Included is damage from missiles, falling 
objects (even from airplanes),, larceny, explosion, 
earthquake* vandalism, etc. 



tur^ffo; 



Most car owners purSTfese fire and theft coverage. Again, deductibles 
are available* and reduce the cost of insurance. It 1s Important to be * 
«*ware of the exclusions 1n your policy, Be : -sure to read the Physical 
Damage part pf the policy, 



MEOCML PAYMENT MBURMIMCm 




Auto insurance coverage which will pay, for surgical, 
dental /ambulance, hospital, nursing and everf funeral 
expenses for anyone 1n the Insured's car, Including 
the-1nsured, within one year of an accident 1s m 
MEDICAL PAYMENTS. coverage, « m 



Medical Payments coverage is voluntary and applies /to the policyholder 
and members of hfs family while riding in or being strutk ty another car as 
well as when a passenger \n the insured 1 s car. There are policies which 
wjll not pay.for glasses or prescription drugs. Such policies may not be 
the best buy, * i , 



Us, ' 



lSU!R(BfD> MOTORIST INSURANCE 



4 




There a re many uninsured motorists on, the road, in 
spite of state financial responsibiTity laws which 
prompt most drivers to purchase LIABILITY INSURANCE 
oh their cars. ' . ■ , x 



If an insured motorist is injured by someone who has 
no insurance, or by a hit-and-rutf driver, Ms. injuries 
(and, in some states, his car) may be paid for by -his 
own UNINSURED motorists insurance. * 

Many Consumers might feel this is an unnecessary coverage when insurance 
is required by the 1 state. But about 20% of all cars are not insured. Thjs 
figure varies from state to state. In fact, the number of uninsured! drivers 
> seems to be increasing rapidly. % 4^ 

f ' ' ■ * ' . 

The limits of such coverage are whatever the legal minimums are for that state 

For instance, if' the limits are 10/20/5 in your states your cftmpany^will pay up to 

/ those limits. - ■ " 

4 



Many factors determine the cost of auto insuraji&e ttrfKV individual con- 
sumer. Among the most commorl are where you live, who you are, how you use your 
car, your driving record, and the type of car you are driving. 




Let's take a 

- / 
tOCAU 
(Territory) 



bjief look at each factor: 



The greater the history of accidents 
in a territory^ the greater the cost 
of the ij\£urance and the cost of those 
accidents. 

Insurance rat£s are Usually more for 
city drivers than for rural drivers./ 
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A 



«JttITW.&WjUf 



Youftg, single drivers have a history** 
of the most frequent accidents* 
Fenfele drivers who are under 25, or 
ijarjried; arid male drivers over 30 or 
over 25 and married, usually qualify 
for the best rates* 



DISjJMiCE DRIVEN 
TOUORK 



oiiv W Record 



car 



The greater the distance driven to 
work, the higher the cost of fifte 
insurance* 

The driver 'wifch no accidents and a * 
safe driving record may qualify for 
a safe driver discount. 

Cost, age and type of car* are factors 
ift J determining insurance costs a& are 
the use of the car and the number of 
miles driven, 



.The east o^liA&JiAty insurance coverage 1s based on the ba&e amount of • 
the coverage chosen, multiplied b^ the rate fo^ which the driver qualifies: 

a Cost* - Base, amount x Rate fV$L<*7 

Liability 'rfites "for/a typjcaj major city appear below'; * * ^ - ^ 

\ % } V * ' \ 'LIABILITY BLATES / 
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Pleasure 
or less ^ 
than 3" mi* 
to/v6rk 


'3 to' 10 mi. 
to woi^k ■ > 


More than 
,10 mi> 
to wcfrk 


Business 


* 


Male y single,* I 

19 dfclftBS'f I 


- 3.50 


■ 3.65 


3.65 


''3.65 4 


i 


Female^ single" 
"19 or l^e;. . 




- 2.00 . 


2.05 


2.05 




Male, married ^ 
19 or £ess < * 

Over 30,; * 


2.05, 
# - • 
• 1,00 


2.20 

^0* 


2.25^ 
.1.40 


2.25 
1.45 




Note* the four classifications of the driver and the four classifications 
for tHe use of the car;. * 
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/ ' 

Airsw^r the following questions about the costs of 
liability insurance: 



For which age group are the rptes the lowest 
for every use of the car? * 



/ 



tffe 



For which" u§e of the car are the rates tpe 
lowest for, every age group? 

Find the rates for: 



Mary who is 17, single, and drives 
2 miles to school 

^ \ Jake who is 19, married, and drives 
5 miles to work. 

Norma who is over 30 and uses' her- 
cav only for pleasure driving. 



Find the cost of the liabiJ-ity coverage at a base amount 
> of $198 for: d " 



5* 



Mary 
Jake 
Norma 



7^ 



Coverage ifi available^in minimal , adequate, and superior 
amoynts, Jake has <^<rfcided to increase his^ coverage to 
the adequate- amount which would J^^Ejyise his base amount 
to $215* How much more would this coverage cost him? 



How much more would this coverage cost Norma? 



The fact that auto insurance costs are HIGH * s a11 " t0 ° obvious to the 
-consumer who has insured his car in the past. Since 1970, the cost of insuring 
the average car has gone up 66%. k * The steep increases in cost of auto parts 
and repairs, and of hospitalization charges and. doctors' fees have been cited 
as the causa for the Increase. 3 The only way for the modern consumer to come 
out a winner 1s to become <Twise auto insurance buyer. To do this he needs to 
be informed about coverages, costs, responsibilities; and ways to save his 
Insurance dollars, . % 
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COMPARISON SHOP for your auto insurance by*u£ing a form like the one below; 



INSURANCE CO, 






UNINSURED 
WTORtST 


1— 

WMF. 


COLLI- 
SION 


TOTAL 
ANNUAL 
COST 


NOTES 










/- 


t 




t 








* 








• * 








b 











,1 ' . 

Most consumers, especially the teenage driver for whom insurance costs 
are so hi gh* are interested in ways to reduce their auto insurance costs. 
Especially Important to the teenage driver are GOOD swDBNT DISCOUNTS and 
DRIVER TRAINING certificates which give a rate break. There are some impor- 
tant ways in which the careful auto insurance consumer can cut down on the 
costs of his insurance: 



/ 
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10 WtytoCut Costs j 



\ m COMPARISON 3H0P before buying; when you move; when your family changes 

(such as teenage drivers and when students are away at 
/ college); investigate group insurance^ 

2/ FIND OUT I? YOU QUALIFY FOR SPECIAL DISCOUNTS: 

Nonsmokers, nopdrinkers, good student, Stiver training, 
over 65, safety equipment, females who are only drivers 
of the insured auto, safe driver discounts are all possi 
bilities, 

3, CONSIDER DROPPING COMPREHENSIVE AND COLLISION INSURANCE if you drive an 

oldfit^car* and/or if you can handle some of the costs of 
. rejftir. 

r ~ " . . * 

4; . RAISE YOUR DEDUCTIBLES: 

* You can save 20% by- taking a $50 deductible otv compre- 

* m hensive coverage and a $100 deductible on collision 



v coverage* 



" 5. THINK TWICE BEFORE FILING CLAIMS: / ' 

Some experts suggest not -filing mil small, claims., if the 
company charges higher rates to drivers with claims' 
records, 

, 6, CONSIDER PAYING PREMIUMS YEARLY — it could be, cheaper. 

, 7, AVO^/ DUPLICATE COVERAGE: 

/ It may not be necessary to purchase medical coverage 

which you already have as part of your comprehensive 
medical insurance plan. Check with your agent; 

8, Consider. insurance cgsts when you buy a new car: 

Avoid cars that carry' extra premium charges unless it 
' is "worth it" to you, 

9, INSURE ALL THE CARS IN YOUR FAMILY WITH ONE COMPANY: 

* It is possible pay about *10% per car less, 

10, CONSIDER ITEMS OTHER THAN THE INITIAL COST OF THE POLICY: 

Services and claims-paying procedures of a company are 
important considerations* Good service may be worth 
a little more, 1 / 



COMPANY 




p * 



The auto insurance consumer shoulcT also inform himself as to which companies 
are the mos-t likely to offer the best service. In this tfrea of shopping for in- 
surance, your local public library may well be one of your best sources of infor- 
mation, ^ 

Best's Insurance Reports rates/insurance companies using the following 
scale: * ~~ ' t * 

" A+ & A "Excellent" : ~ C+ " "Fairly Good" 

B+ "V£ry Good" C /Fair" 

B' "good" * ' 

These ratings "reflect our opinion of the relative strengths" of each insti- 
tution compared with others* based upon averages within the insurance industry." i 

It is recommended that* whenever Dpssible, instance be purchased only from 
those companies receiving either an "A* 11 or ap "&" rating, 
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The Insurance Almanac ~ Who, What, When S Where in Insurance and "Which 
references. 



Cornpaniee Gzve the Best Service?", Consumer Reports* July 1977, are also good 




Other insurance consumers are an additional important source of information 
about th$ type of claim service offered by different companies. Inquire of 
friends^ relatives, and co-workers to determine \that experiences they have had 
with their auto insurance companies. * J 

Safety, service, ^d shopping are the terms to remember When choosing 
an 'insurance company. 

Safety The assurance that the policy protects 
the Insured^rom financial lo£s. + , 
Be sure the company is registered in 
your state. 

Service — Does the company have a reputation for 
fair and prompt claim settlement? 

Sfiop — Rates vary for identical coverage in 
; the same area. 

■Determine what coverage you need, then 
* shop for the best insurance buy. 



Insurance may be a real problem for the approximately 4 ml H ion MOTORCYCLISTS 
1n the United States today. Rates are high because of the danger of fatal accidents 
which is four times as great as the rate for auto accidents/ 9 and because of the 
age of the operators. 

Because it -is often impossible to find coverage from auto Insurance com- 
panies, 1t.is often necessa*ry to. seek out a company which specializes in insur- 
ance for motorcycles. / ^ 

Those consumers shopping for Insurance of this type should be, aware of ^ 
some special features of suth policies in which: 

■ s 

Only the owner-operator is covered, and no other operators % 

V 

f , Liability coverage may become invalid if the driver is 

speeding or racing 

, . ^Covgrage for medical payments for injuries to the | 
operator may be excluded » 

It 1s especially important when purchasing motorcycle insurance to: 

tfieck wl t6 ffie accent to be sure tfou know wfjaf / 
15 an* 15 NOT covere* in *fie policy. * / 



4 




No discussion of auto Insurance today would be complete without mention of . 
NO •'•FAULT INSURANCE which is notf available In many areas. 

No-Fault coverage was designed to provide fast and adequate payments for finan- 
cial losses caused by atuo accidents. It was also meant to elmlnate such worries 1 
as who was at fault* whether the other insurance company would pay* and whether it 
might, take a court case to obtain payment for damages. A no-fault system should be 
fast and fair, but in operation it has been found to not always be either fast or fair. 

. No-fault coverage in the field of auto insurance -seems only logical when we 
look at other areas of insurance which are already no-fa*ult. Life insurance is 
paid without asking questions about fault (except in cases of suicide).' Fire and 
homeowners insurance is nd-fault. 'Health and accident insurers do not question to 
determine fault before paying for a broken bone. Even in'the area of auto insurance, 
comprehensive and collision coverage applies the no-fault principle, 

ft ~ In most cases no-^faulf insurance applies only to bodily injury and not to 
__ | prope r ty d amage. - / 

Major advantages and disadvantages of no-fault insurance include the following 
factors: 32 

\ ADVANTAGES:/ It speeds up compensation for losses, 

/ It reduces the need for court decisions* / 
It provides for more proportionate compensation. 
It results in lower insurance premiums, 

DISADVANTAGES: Ma&t systems restrict an injured party's right to sue. 
Features and benefits vary. 
There is no consensus on an ideal system. 
* The relationship between fault and liablity is reduced. 



Investigate No-Fault coverage for yourself: the purpose, the advantages, and 
the problems. i If possible, discuss the topic with your Insurance agent. 
Then decide whether you would support a No-Fault program. 
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Some motorists experience difficulty In purchasing liability 'Insurance 
from any company because of the driver's poor driving record atld/or safety 
record* Insurance Is available to these drivers, however. Every, state fias 
an ASSIGNED RISK PLAN which assigns poor risk drivers to Insurance companies 
on a rotation basis. Such motorists should check with their State Department 
of Mo£or Vehicles or Commissioner of Insurance,. 

iiv*. " , - - ; 
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HUP! 



Some day 1t may be necessary to claim tbe benefits of your aito policy 
and ask for the ^1d of your insurance company representative— What do you <to 
1n case the unthinkable does occur and you are Involved 1n an auto accident? 

IN THE AWFUL EVENT THAT YOU- SHOULD HAVE TO USE YOUR AUTO 
INSURANCE, TRY TO REMEMBER: 1 ^ ' 

1. TRY TO REMAIN CAIJl AND EXERCISE YOUR BEST JUDGMENT,. 

2. IT'S PROBABL& BEST TO CALL THE POLICE. 
Answer all questions, 

, If you don't know the answer, say so. 

Don't make "guesstimates" about anything. 
/ If you're too upset to think, tell the officer that, 

3. DON'T DISCUSS THE ACCIDENT WITH ANYONE EXCEPT 
THE POLICE OFFICER. 

4. WRITE DOWN THE OTHER DRIVER'S NAME, ADDRESS, PHONE NUMBER, 
INSURANCE AGENT'S NAME, THE TIME /END PLACE OF THE ACCIDENT, 
THE" POLICE OFFICER'S NAME AND THE NUMBER OF THE ACCIDENT 
REPORT. " 

5. GIVE THE NECESSARY FACTS TO THE OTHER DRIVER. 

6. TRY TO GET NAMES, -ADDRESSES AND PHONE NUMBERS QF WITNESSES. 

■ * - , r 

7. NOTIFIY YOUR INSURANCE COMPANY AS SOON AS POSSIBLE. 

f 8. WHEN THERE ARE PERSONAL INJURIES, GET MEDICAL HELP AS 

QUICKLY AS POSSIBLE, AND MAKE SURE THE POLICE ARE CALLED. 

L 

Contact* the* state COMMISSIONER OF INSURANCE if you have difficult! 
with your auto insurance ft>r such reasons as : • 

Your premirtunis have been raised arbitrarily 

Your claim is not being dealt with fairly ' ^ 
You have been denied renewal or canceled unfairly . * . rf 
You just want help in finding the best insurance 
* coverage available in your area 




9 
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REMEMBER: AUTO INSURANCE IS PROBABLY THE FIRST INSURANCE YOU WILL BUY, 
AND IT MAY WELL BE THE MOST IMPORTANT INSURANCE YOU EVER BUY- 
CHOOSE AUTO INSURANCE WITH CARE BY REMEMBERING THE 3 C's WHEN 
SHOPPING: Coverage, Cost, Company. 




1. Basic auto policy coverage Includes: 



(1) BODILY INJURY 

(2) COLLISION 

*3) COMPREHENSIVE 



(4) . MEDICAL PAYMENTS 
C5) PROPERTY DAMAGE 
(6) UNINSURED MOTORIST 



Write the number for each type of coverage necessary in order to insure 
against the following risks: 

1 * ■ A 

fire or theft 

* damage £o another person's *car 
" ^ " irijury or death of a person riding in your car 



^ destruction^ a fence 
' injury caused by a driver with no liability insurance 



w / 
damage to your own car when you collide with/another car 

injury to another driver ^ 



2. Check only those personal factors which make a difference in th# 
premiums paid for certain types of insurance: 



Age and sex 
Driving record 



Reputation for courtesy 

An outstanding scholastic 
record 
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3. ^ True or false: 



The three C*s of auto insurance shopping are coverage, 
cost, and company. 



4. "$iOO-deductible M means 1 I 

* * 

A. $100 deducted from premiums 

B. insurance company pays repair costs up to $100 

C. owner pays repair costs up ,to $100 

D. deduct $100 on your income tax return 



5. In a "Split Liability Limit 11 .policy with 15/30/10 coverage, the 
insurance company would pay up, to ^ 

for any one person injured in an accident 

l for all persons injured in that same accident 



for* damages to others' cars or property 

■■' - ' ' v 

6. Find the premium for an auto policy offering a 1056 driver-training discfount 
and a 25% good-student discount if the insurance cost was quoted,as $225<5Q 
before any discounts were applied, a 



Find the amount of damage the insurance company would pay in each of the following 
s ituations: 

* * * r 

: \ 

7. $10,000 property damage insurance, $13,500 damage . ; * 

8. $100-deductible collision, $75 damage . / 

9. $50-deductible collision, $500 damage , ' ' 

10. 15/30 bodily injury liability insurance, first person 

awarded $15,000; others awarded $4000, $8000, 6000. - * - 



Examine your own auto insurance policy or a policy owned by an insured driver. , 
Read and discuss the coverage with your agent, friends, and other agents. 
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/Annuity 



An' iMWiance contAAtt unUeA which you pay 
the life iMUJuxntz company 'a given 6um o\ 
money and Keceive In KZtukn a K&gu&aA [ttiually 
'month&y) Income ^oK the Kzmindzti otf youJi li^e 



^ASSETS 



PeAionai ptyopenty, including money 



BENEFITS 



Payment* made by an iniuAohce company f pabtic 
agency, wzlfafie society, etc. 



CASH VALUE, 



CONVERTIBLE 
, TERM ] 



CREDIT LIFE* 



Amount oh money faoK rtkick the policy, may be 
coined In ok bofmowed again&t beioKt it " 
become* payable by death ak matafuty 

TeAtfj in&u/iantt ttfkich can be exchanged, at 
thz option fi§ the poiicykotd&i and.mtkoat % 
zyidtntz oi in&ahabiLity $ &ok dndthw plan } 
o\ imukanc&. * 

U^Je iyu>\ihancz providing fapK hull payment 
o% a £ban in the tvznt^tkt boJUiomJt diu 



0E8IT/IN0USTRIAL 
LIFE INSURANCE* 



Ujje inbuAantz uxith a 6matl<iacz va£u£ Sold 
dooK-to-dook ioK which pKwium*&iz cqlizctzd' 
mzkty oft monthly^ *aJUo d&oK-to-dooi 



OECREASING 
TERM , 



Type o$ tznm inbuAancz in whifh' thz amount 
■ojj inbuAantz decline* faom yzaJi to ytafu 
wftUlz thz pbmiwn Kmun* thz 6ymz 



ERLC 
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ENDOWMENT 



Insmadtz in which thz iaczgahiz it, payabtz 
at mtAnAXy to thz policfiatm. i$ hz ii> '. .* 
.6tUl living, ok to kU bcnzii&ioKy ii Hz 
dlu bzfaKz th&- policy matwizt> 



. LlMlTEO PAYMENT 



ttiholz iilz iniuAancz on which pKwixm okz, 
iuMy*pald in a timU&d, ipzciiizd mmbzK\ 
oi yztvti ' ■ , < ' ■ 



MATURITY' 



Vqte. when thz iac& valuz oi a policy bzcomzA 
payabtz - . ' 



OPTION 



Choicz 



RENEWABLE 
TERM , 



Z&vm iniubakci which can' bz Kznwzd at thz s 
znd oi thz twm, at thz option oi thz poticy- 
holdzK and without zvidzncz oi in&uXabiliZy, 
'ioK.a timitzd numboA oi t>uccU6ivz <em, 



..STRAIGHT LIFE 



TERM 




WAIVER 



WHdLE LIFE 



A 



* 



Oxdinahy ok viholz life irn'oHanaz on which 
-ptemfuwni oaz payabtz doling thz policyhot4^K' i 
zntinz li(,z ' ; 

^\ . . ° - 

IriAuAancz wtiick Kmiim Jji $o\tii ioK a lanitzd 3 
bpzci^izd p&Uod o{ timz / . ■ * t f 



Giving ap oa KdUnqtuAhXng a night, cZaUm ok<* 
pnJLvAJLzQz x 

Typz oi AM4fVAmtz itikicji pays' a Jbjjnp-6um bznz&it 
JLn thz zvvnt^ofi thz dzath o£ thz poticyhotd&i t 
m hnd atso bvUZcU jtp a ea.6h vataz bated on thz 
pimjUunt* paid 



\ 



Ready to' 'Move On ? 
. : . . Do You Know the Passwords ?. 



> 




4 LIFE INSURANCE is at least 2,000:years old-) 

There is a LIFE INSURANCE policy for almost every need. and every family 
* budgetv j ' * 

of theia^^ult popujat^don in the Uftited States owns some form of 
4 * LIFE INSURANCE, 37 ' ~ * " 



$34 bilj/ion- is spent annually- for LIFE' INSURANCE premiums 



Life insurance is t6p. often an item widelyt^purchasetf, but rtot very well 
1 understood. Far too hiarjy consumers have- inadequate' insuVance programs to meet 
their -needs.' Attitudes about life insurance include the following: 

"Life insurance? The thought of it scares me to death!" 

"Everyone ndeds life instance* " ^ 



"Most people understand life insurance and hoi) it works*" 



"Most people buy the wrong Jcind of insurance. " 

1 ' 

"Only people wijth dependents need to have life insuranc 



With which of these attitudes do you agree? ( Put a check mark beside the 
ones. you think are correct and then review them' when you finish studying this 
section, * * 

WViat \t VniYtttntft? will iook at' the following important life insurance 



questions 



Bo% my f 
Mm f$mb f 



■ . ■ ' / . 

The need for life insurance 
■ft * •* 

The type of insurance to fit your needs" 
The amount of insurance you can afford s 
Who should insure you 




LffeZlnsurao.ee, has as its main purpose.an ^instant estate in the event of the 
death of the insured. Basically, life insurance is a contract stating that if the 
insured dies while the policy is in force* someone (the beneficiaries) will receive 
a specified amount of .money. What is being insured is the future ability to provide 
for thoSB dependent upon "the insured* 

Other purposes for which life insurance polices are bought include savings, 
retirement, 'estates, tax shelters* mortgage-free homes, emergency funds, and college 
educations for children. 

One great mystery of life is the length of it* When you pay your premium you 
are Betting that you will outlive the average American of,your ?ge "and sex, You 
have aMeast a 70% chance of winning that bet. $ } 

Wisely used, life insurance can be an important part of family riflftjey manage- 
ment ancl^should be a key item in the well-planned "family budget. 



XOU> probably don't ne'ed life insurance if you 
> have no children or dependent relatives; 



have a wife* who fs working or who is capable of returning to 
work tomorrow; * • , " 

? ' 

are in the maximum Social Security bracket; * 



J si 



\are .employecTby a company providing a good-sized 'pension 
when you, retire, witft adequate benefits to yotir wife when you die; 



have, fairly oorafortable savings or other assets; 



< 



put money in t safe and high-yeilding investments offering a bigger 
- return than a life insurance policy. 

*> . * ■ • 

Few breadwinners meet all these qual iftcations % and find themselves in on£ of 
following classifications with liTe insurance needs: 

A childless couple with a nonworking wife with few or no 
i -marketable skills. 



the 



- A single mao or woman with dependent parents, 
* A, single man or woman with dependent children, 



A couple with dependent children 



\ 





The key question for-mast life insurance consumers is # indeed* "What 



type? / ■ ■ • < 

Hov> many types of life insurance are there? What coverage {foes each type 
offer? What typs is best for me? are all basic questions each consumer must answer 
for himself before. he betjins paying premiums, perhaps for the f&st of his life. 

The rest^of ypur life? That thought. alone should cause the wise consumed to 
stop (at least*for a moment) and give life insurance purch^sing^some 'thought. , How 
many other purchases do you, make, knowing jou^will continue to make those paywnts^ 
penhaps, FOREVER? \ - < , "> - - ' „• * - : 

* Li f^' insurance can bei conveniently grouped 1n r four classifications: * * 

■ *~ 2 . GROUP * " 



1«- ORDlfoAflY ; 

* m a* Ternj % 

b. Whole 'Life ™ . 

c- Limited Payment „ 

^ d, Endowment 

, * e. Annuity 

. f. Combination plafts 



3. .INDUSTRIAL ■ 

4. CREDIT LIFE, INSURANCE 
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A 1. ORDINARY 



^ W/5Bf insurance offers temporary insurance in the form of pure protection. Like 

all life insurance, this type of insurance is designed to pay the beneficiary 
a- SpeCific amount of money in the event the policyholder dies. But, the 
insured must die before the policy expires if the bfeneficiary is to collect. 

This type of policy is often recommended for young people who want protection, 
but cannot afford the larger premiums of policies with savings values. 

Convertible ^rm and renewable term options are important considerations for * 
consumers purchasing TERM insurance. For an additional ' premium, the insured 
can either convert his insurance to another type of insurance or renew his 
Insurance without proof of insurability. > % 

*- ' f L/fB insurance, also called "straight lifeT or "ordinary life 1 ', offers pro- 
tection during the WHOLEj LIFE of the pol icyholder is a plan of both 
protection an$J savings, The premiums remain the same instead of in- 
Creasing as is the case in term insurance.- 

% - , A Whole life policy pays a lump-sunrljenefit and builds up a cash value 
* , based on the premiums paid. Premiums are payable either (I) during the 

i entire life (straight life) of the policy, or (2) over a limited number 

^of years (limited-payment life), 

.Whole life insurance builds up what is known as, a CASH VALUE which in- 
creases with each premium payment* Cash value is the amount paid to the 
policyholder^who gives up or "surrenders' 1 his policy, This cash value , 
jnay also be borrowed against if needed. A table in each policy shows / 
the cash Value from year to year. 

Many consumers choose WHOiEUFE policies because of the cash value featur 
Consumers choosing TFRM policies often prefer td invest their surpluspremium / 
'dollars in other types of savings accounts . They point out th*t the typical 
frerest rate paid $p the savings in whole*life insurance policies is much lowe 
T than that of frther savings pl^ns., - / 

One consideration in choosing term or whole^life coyer 
id happen'to .the consumer. There are only three possibilit 

(1) live until retirement and save* money 

" * , ' (2) . live until .retirement % but not save money 

{3); not lf^ untiC retirement/ ' ■ 

Host pepple believe th£t numbenone is going to happen. , Bot for most' consumers 
^statistics shofr that number two, is 'ifrore. nearly correct. The possibility of number 
\ three can't bfr igrttfPed/ however. The cbnsumer needs .to^onsider an insurance plan 
- which will counteract the problems- brought on by^both numb^rs*two and three. 





\ 



Comparisons pf k polk ies. should be based on the variables including the 

duration of the insurance," "the "^"emiuin' "se^dute/i^e face value of. .the.. poll- 

cies, the savings accumulation, and the risk carried. Think of these variables 
as you compare the features of -TERM and WHOLE LIFE insurance: 






r* m 




«■ trtZfrSlVt/' 




Limited term* -usually 
5-10 years 

Usually not continued 
beyond age 65 or 70 


. Never expires 


PremtumsHfncrease 


Level premiums 


Most protection for\ 
premium dollar 


' Convenient savings 

/ - 


Pure protection 


Pro/ection %.us 
cash value 

- 



»£w term and save the difference" and^Whole life ie 'told and sold' father 
than 'Bought and bought '*lh^t 'ten heard by the consumer weighing the pros and 
cons of whole life and term insurance. Unfortunately, there is no beet poUoy- 
what is good in one situation ky be unsuitable in another The consumer must 
make the decision for himself after identifying his personal values and goaQs 
and matching his needs to what various insurance- plans have to OTTer.. y 

'■■■J - ' " , 

In addition to term and whole Ifffi insurance coverage, there are at least 
four qther 
formed ; LIMITED 
AJtOB. Note the speci 

insurance would be an appropria£e consumer choice* 





life insurance is whole life insurance with a special pay- 
ment plan* /Payments are not rpade over a lifetime, but are 
compressed^ into a short period of time. Premiums are of 
course higher, but" time for payment is shorter and the c&sh 
value grows more quickly. ' 



limited Paymen t 

i 

This type of insurance is recommended for those who earn a great deal of money 
1n a short.period of time such-as-Trtifletes or entertainers, or any others who ' 
wish to*W(Vte all their insurance obligations Raid before they reti; 



ire, 
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Endowment policies are a savjjigs plan with the added benefit of pro- 
tection in case, o^ death, The face value of the policy is 
paid to the 4 insurtfd at the end of a specified period of time, 
If the policyholder does not Hye to collect, the beneficiary 
. collects, 

r f 

Because the premium is high, this type of plan is usually chosen Only.by those 
who have already met all their regular family t^rotectiop needs. Endowments are 
for those who are afraid they 1 1 1 outlive their earning capacity father than for 
those who fear they will die before their families are provided for. 

Endowment policies for children were popular in the pitst, But since the Inter- 
est earned is small, many consumers now feel such money should be invested 1n 
other types of savings accounts. Once again, it's up to ttffe consumer to decide, 




Afttt&ffy contracts, are plans in which the insurance company 1s paid a 
given sum of money so that the policyholder may Receive a - 
regular (usually monthly} income for the remainder of his llfev 



Combination 

Most /«cansumers choose a COmiMTTOU of types of insurance, usually com- 
bining TERM insuVance with one or more other types. These combinations usually 
offer reasonably good protection for a relatively small premium. An insurance 
a<jfcnt can assist each indWidual in planning the best type of insurance program 
to meet his needs. ^ 



£ GROUP 

GROUP insurance plans cover a minumum number of employees, usually having the 
same employer, under one master contract- This type of insurance may be paid 
for partially or completely by the employer and is usually less expensive than 
an individual policy, , "Go group*' is usually good advice for the dollar-conscious 
consumer because it is almost always less expensive/- 

i 

r 

3: INDUSTRIAL 

Appealing to the low income consumer because the premiums /re small and easy 
to make, industrial life ineiwance or debit insurance is, the insurance "that preys 
on the poor, " 3ti 

■ ' Insurance coverage in small amounts is not easy to buy* Most policies have 
$3000 to $10,000 minimum face amounts. Irtdustrial policies are available in 
amounts of $2000 or less with the average about $700. Premiums are due weekly and 
are collected in person. 

If persons with little money^toV spend on insurance need to buy insurance in 
small amounts, and industrial life policies are the only ones available, what is 
so unfair about the practice? Read on; 




155 




A mother buys a £1000 insurance policy for her . 
1 2«-y earmold son. She pays ip her $3*61 a month 
because she "wants to do something" for her son. 
If he decides to go to college in ten years, the 
policy will pay less than $200 towajrd his 'educa- 
tion although his mother will have paid in $433, 
If he decides to castvin the policy in 20 years, 
he will get less than $400 although his mother 
will have paid in $866. 

A 79-year-old lady who Uvea on welfare benefits 
of less than $200 per month paid 56% of her in- 
come on a series of small insurance policies 
from five different; companies. She often went 
without .food to make the insurance ^payments. 

A father owns 18 small life- and health- insur- 
ance policies, all with the same company, most 
of the policies being on the lives of his two 
children. His premiums total more than $400 
a year. His own life is insured for $1000* 
If he were hospitalized, he would qualify for 
benefits of $25 per day* 
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Agents selling debit insurance often rush to the 
homes of new babies, offering policies to 
"guarantee the 'f inancial future 1 ' of the baby, 

' One Eastern insurance regulator stated,/ 1§ ¥ou can 
talk about people paying $700 for a $500 policy. 
Well, that's probably true. But if these people 
didn't have any insurance at all, they might have 
no money to pay burial costs.'*** 8 

t The fact that so many policies lapse (coverage ends because of non-payment / 
of premiums), Indicates that something must be wrong with such a system. Two of 
the greatest criticisms are of deceptive practices used in "overloading" or sell- 
ing a famtly several small policies when qpe larger policy might provide better 
coverage at lower cost, * e ' % 

Industrial policies are cash-value policies and^one of the poorest choices 
of insurance coverage. Consumers with limited incomes should explore other 
policies available in face amounts as small as $3000 for which payments can 
often be made by mail/** , 

According to one FTC report, there are more than 100 billion debit policies 
in force in the U.S. That amounts 1 to about one for every two people* Debit pre- 
miums are estimated at $3 billion a year. Poor and minority consumers who pur- 
chase "industrial" life insurance are frequently spending their money on expensive 
policies of little value—pol kies into which they pay more than they can ever get 
back in benefits/ 6 * , 
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f. CREDIT LIFE INSURANCE 



Cttedit life Insurance provides for the payment of a specific debt in the event 
of the death of the policyholder. It is therefore another type-of term insur- 
ance, • . 

Premiums are high for this type of coverage. Such protection is unnecessary 
for the consumer with an adequate life insurance plan. It is often encouraged 
by those providing credit, however. 



A LIFE INSURANCE PROGRAM^PROViDES YOU AND YOUR • 
FAMILY WITH FUTURE SECURITY . 

IN ORDER TO HAVE THAT FUTU&E SECURITY, YOU HAVE 
.TO GIVE UP SOMETHING TODAY. 

THAT SOMETHING IS THE PREMIUM WHICH MUST BE 
PAID PERIODICALLY, 



Many options are. available t?^ the consumer even-after he has made a de- 
cision as -to which type of Hfe^ifl&$raitee-coverage he wishes to piirchase;' The 
consumer who knows these options fs better prepared to make decisions about which 
options offer the greatest benefit to him. Options concerning the TYPE OF POLICY, 
SETTLEMENT OPTIONS, PREMIUM PAYMENTS, GUARANTEED INSURABILITY, mr/Bfr-QP PREMIUMS, 
and DOUBLE OR TRIPLE INDEmiTY include: 



• f$mfa(? ®\ 



Individual insurance, covering only the breadwinner 
Family policy 
Group insurance 
Pe^s-ion and retirement plan 

Payment in jone. lump sum 
Fixed amounts paid periodically 
life annuity t 1 

Choice of beneficiary 

t - t 

AnAuSlly * » . 

Quarterly ^ 
Monthly / " * % * 



more- insurance can be purchased in the future 
regardless of unforeseen medical problems* 

coverage will continue if the policyholder is 
disabled for six months op longer and is unable 
to, pay premiums. V 
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— two or three times the face value of the policy 
will be paid in the event of accidental death, 

. Ask about which options are available in your policies and determine which, 
If any are necessary for you. Some options are available only through additional 
fees, others do not increase your premium. • 




NOBODJJ CAN CARttf ENOUQH LIFE AsURANtE % 

.Discouraging?? Yes, but probably all too true for most young consumers. 
It would be nicfe to be able to provide for dependents at the same level they 
had been used to. But, the premiums fot^fcuch a program will not fit most budgets 
Adequate coverage can be budgeted, However, with care and"' the use of a few % 
simple guidelines. An analysis of family needs and resources is all it takes. 
Let's see how it works* k ' 

GUESSTIMATE YOUR LIFE INSURANCE NEEDS 1 by answering 10 key questions; . 

1. 
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How much income would your family need if you were 
no loiter. living? 



Z. What are your assets? 

3, How much would your family receive in Social Security 
benefits? 

4, Wh^t other sources of income would your family have? 

5, Are you covered by group life insurance? 

6, Will other family members-have income of their own? 
7< Is your home mortgaged? 

8,, What are your children's educational needs? 
9. NJliat large outstanding debts do you have? 
10. What woulc^ be the immediate cash needs of your 1 family? 

r us ■ V'' . ■ 

/IP . •* 
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Answering these questions will give you a picture of your needs and assets, 
The difference between these two totals will answer your "How Much Do I Need? 
question. " ^ 

In this area as 1n all areas of your Insurance program, a competent 
agent can be of great help. 

, If you are looking for a rule of thumb, tbe Insurance Industry has 
suggested four to five times a family's annual.. Income, "More specifically, 
a family with a typical annual Income of $10,000 needs a> total 6€ $40,000 to 
$50,000 of-life Insurance. By careful shopping this amount of coverage should 
-be* available for about 5% pf your salary. 

The exact amount the consumer must pay fcyr. his insurance 1s based qn 
two factOrs--the type of Insurance he chooses to buy, and certain personal 
characteris/fas^ of the consumer himself. ■ 

As we have-already seen, TERM insurance requires the lowest premium 
payment because (itf/0LE, LIFE policies include a cash value feature. The 
specialties, LIMITED PA/MEWT, and the ENDOWMENTS and ANNUITIES also offered 
by life insurance companies f require the highest premiums, ^ 

Compare the costs for $1,000 of coverage, bought' at age 18 
TERM: $ 5.0O 

, {fflOLZ.Lm--. $10,00 - 

LIMITED PA/MENTi $U,00 . , 

- One factor affecting the size of premiums is riek* Two consumers* may 
purchase duplicate coverage for their families, but have a great difference 
in the size of their premiums. The insurance industry is interested in the 
policyholder's AGE, SEX (ipmen live longer than men) t HEALTH >and OCCUPATION, 
Each of these factors helps determine how 'grefft the risk of death to the policy 
holder might be—the cffance that the insurance company will have to the 
policy's benefits* This is the reason for the required health examination to 
qualify forJmany policies* The father who is s a doctor is muchMessaf a rtsk 
than the father who is a commercial pilot, Therefore, AGE, SEX, HEALTH^ and 
OCCUPATigs are important rating factors for the life Insurance industry. 





Even after making all the important imd difficult-decisions about the 
need for insurance, what type you need, and* he® ?7&«?ft-y©u--can afford while 
gettihg the best insurance boy, there is one further consideration. Be a 
wise shopper in choosing the compan y to handle your life Insurance, 

There are more* than ^800 insurance companies selling thousands of dif- 
ferent policies. The consumer needs to be aware*of some facts about the 

company from which he is considering purchasing insurance, ' * 

* ■ * * * 

First, be sure the company Is registered to sell insurance in your 
state." This is especially important when qons-idertng ma1l-ord«Mnsurairce. 
Insurance issued through the mail should always be purchased on1y>fter careful 
checking of. all claims. Some firms 'use terms to lead the consumer to believe 
the Insurance offered is endorsed by the Federal government. Examples are . 
"l<x)-ao8t Milit&y Ufe Insu&xnce Policy.' 1 ' or "Special Aimed Forces Policy". . 

Next, check the rating giyef}. in BEST'S THSVBANCE t REPORTS, available in 
the public library. Each, listed compact 1s rated for (1) competent under- 
writing, (2) cost control & efficient management* (3), actuate" reserves for 
liabilities-, and (4) net: resGutces^ A. life insurance company's rating is a 
strong\indicator of^Jthe, type\of service and coverage a consumer purchasing 
a policy from them can expect, * * , ^ 

Also check with either insurance consumers. It has been suggested that u \ 
one of the best -soupces'of insurance advice might "well, be 
someone who w approaching retirement. Ask that person what 
Changes he would make in his insurance' program planning if* 
hft could go -pack 3D yeaH *antl start hu planning all over, * 

\ Don't forget your own staters office ,of the Insuraijc^ormiissjoner, He, 
regulates the Insurance Industry in, your state. The examination and licencing 
o/^ersonnel , insurance* rates -and poficy provisions, insurance conjplaints artels 
iRibl 1c relations aw all concerns of his office,. '» 
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Think about what you read in the Why Buy?* What Type?* Hod Much? and Where? t 
sections you just finished. fr 

Then complete the five review questions below: 

j 1 ' - " 

Circle the letter of the correct answer-: / 

L ALL types of life insurance provide - ' 
A, cash benefits^ f the policyholder dies 
B> cash surrender value 
C< forced savings f of the policyholder 
D.^low Interest loan and conversion rights 

2, The two basid types of life insurance are * 
A* Term B. Whole Life, 

Write the letter of the type*which fits each description: 

' Greater coverage fot premium paid 

Premiums pdyable for life- 

, ^ Has a loan value* * " 

< ' Has no cash value 

Form of permanent life Insurance' 



* CJrcle the letter of the correct answer: 

. 3, Mr. Thought Full is 35, his wife is 30, and they have two young children. 

If he makes $20,000 a year, the amount of life insurance it is suggested 
; v he should own is 

X $10,000 C. '$100,000 

B,. $25,000 . 0, $250,000 

\1G1 
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, A-good reason for having life insurance is that' it 

provides cash wh,en 1t 1s* needed for expenses , . > 
associated with the death of the tireadwinner, ' u 

' -A written contract between aft insurance company ,and 

- the person buying the .insurance Uncalled a -policy, 

' ' ■* ' ' 

The insured 1$ the person or persons named in the 

policy to receive policy benefit$^ v 

■. * 

A beneficiary 1$ that person on whose Itfe the 

policy 1$ written *• > 

You can borrow on all life insurance poVicies* _ * 

'A provision in a life insurance policy which safys 
the premiuirrwill not have to be paid 1f the policy- 
holster is disabled for at least si* months is called. 
- a wa4ver of premium, 

* Th£ c3M value of a policy is the amount of money 

which may be borrowed against or which would be re- 
ceived jf the policyholder cancelled his policy,. ■ , 

% Terjminsurance has^ a steadily Increasing cash value* * 

Factors included in determining the premium for a 

pfe insurance policy are age, sex, health & occupation. 

^ All types of 111*6 in$uir*ance require that premiums be 

paid until the policyholder d\es\ 

h 

dhoose the best general guides- for anyone buying jiny type of life 

insurance. < 

Cross oat the 5 which do not belong in this list. 

A, Select s reliable insurance agent. ■ * < 

B< If possible, pay the premium oiace St year, , - 

C< Buy a good f^st policy so you won't ever have to^change it* 
0- Look afmany policies before you buy your policy. 
E<< Buy a large policy (at least $50,000) so your family will 
be well-protected, * * 

F, Choose the policy providing the greatest protection for, the 
■premium dollar, * * - 

G, Don't name more than one beneficiary in your policy. * 
H< Don't drop your policy to buy a cheaper one. 
4/ Weekly insurance payments are cheaper than annual or 

, semiannual parents* f 
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BASIC COVERAGE 



CATASTROPHIC 
ILLNESS COVERAGE 



tn&uAance. protection which XyioXndoM hospital 
<Lxpwi>&i>, tvtAgicat expend ei, and itgtUaA'mzdLcaZ 
exp'eniei, 

, '■ . ' / 

MjoK^mpkical cowioqc . \/usua£Zy ovqa $25*000) 
which continues 'pKotectlofi afit&i basic coverage 
ends . - * 



CO-INSURANCE 

COMPREHENSIVE COVERAGE 

) ; 



A policy provision in uihich the insured and the 
insdAance company s'Puvte co6ts 
Jypicatly, the inSuAQA pay& $0-90$, the insutyd 
pays the nest - 



A policy designed to give^he protection o^vyud 
by bath a basic and a A\ajox medical health Jutij 
su/iance, policy . 

features include a low 'deductible amowvt, co- 
insurance, and high my^mwen benefits 



CONVERTIBLE 
DEDUCTIBLE • 
DJENTAL INSURANCE 



7 

Of 



/ 



A policy provision «rfu£/i allows exchange faon. k 
di^QAent type orf coverage 



The sh&te orf expensed which the'insu/ied mist pajy 
begone, the insurance eompajty Ata/its paying 
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kyolicjy designed to, coven the costs o& failings, 
exactions, dentuAts, onal suAgoAy, ottfhodonic 
mnk and most.oth&i defital expenses faon. n.eguZa&* 
* dental caxe as well as damage caused by acciieMs 

Feati^es pelade deductibles, covins uAance and 
- limitations^ * ^ 
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DISABILITY OR 
* LOSS OF INCOME 



The jJoAm o& kmttk iniuAdnce. which pfyoviAu 
p<LKiodit .paymwvtt, to Keplace income, ihhw the 
iMuAtd it> unable, to uioHk a& a KUutt bjj ittnut, 
injuKy ok dueMe. 



EXCLUSIONS 



Specific condition* ok hazaAdi lutzd in thz policy 
ioK wfeic/i the policy wM notpfiovldc bwc$X 
payment* ' * 



FIXED BENEFITS 



Specific, Atcut&d ImuU o& cov&uxgt 



HOSPITAL EXPENSE 



InbuAancty cov&Un£ daily dwigt* &ok hospital 
tibom and boand and ctHt^hoApit&l expena £4 f 
&uch a* the co*t tftf the operating ^tibom 



HMO 



INSURANCE 
COMMISSIONER 



Hmlth tkUrttwtnci O^anizaticm* " . • - 

Compte/ieni-tve, prepaid g^up-pvtac^tice medical 
cane pl#ju> m ' ■ / n 

The o^-cceA. wtfio KzQulatki the inAUKanci. , 
indiutfiy In tack &tat& , ' . . ^ 



LIMITATION 



/ f/je maxuipjn amount the inbuAdnce, company )f&Ix' • 
pay * ~ . . ' ■ 



MAJOR MEDICAL 



1» T 



PRE-EXISTING 
CONDITION 



. REASONABLE AND 
- CUSTOMARY FEES 



The covzMQeyhick 'provide* pKotectLpii 'afyambt 
the expend ei ojj a. cataitKophic. ok £en$thy injury' 
ok WLkuz. ' f — ' - - ' r . * 
U u4ua££(/ pat/4 $0-90$ ojj ph^itsuuw " andOioa- / ^ ; 
pt£a£ bWti , OLktth. <l deductible amount hot been, 
paid by the in4>uK$4, up to the "htatzd maximum otf 
the policy, "' / • r u i 

. ' ' "J v'- ■■■ 

Physical condition o& the &u>vJi?Kthat ciuAtid '* 
bzioKz .the p&llcy m6 -cwuecf * . \ ' 1 " , 

Coverage wfw.cfi 6aie& Jtne. ^JW.tfumce company'^ 
jaaymeut c# -t/ie ng$u£aK dwig&i Katkzn. tf&n on 
a \ixzd-bmt%it thrCLt, _ "<£^ 
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REGULAR MEDICAL EXPENSES 



CovzAmt vokicfi provide* faenejjiti tomnd tht catt 
oi wen AtttiiteA <xa dotiton &tu &on. nontu/iaicaZ 
awt in tht hospital, at homt, on. in a. phyjiUanU 



RENEWABLE 



Pft^Ajilon u)lwizby tht in&ust&d can puKcha&t toveAagt 
iUthmt bzing fizqwUied to paaa a, mzdicaL exam 



SURGICAL EXPENSES 



dwtfiitA tb heZp pay tuAQtonb* 1&U and otkeA tott* 
o& tutyicoul pfLOt&duA.ti 



WAITING PERIOD 



Length o& tbnt wkich m&t eZap&& between tht^Umt 
thz0&LLcy -lb is&uzd 'and coveAagt bzgini 



V. 



V Ready to Move' On ? 



/ 



Do You Know the Passwords ? . 





r 



Americans, are.spendiog more than $170 billion a 
year on health care. That's an average of nearly $800 
per person, Yet, Americans are dying for . the lack of 
proper medical attention. Middle income families can 
be ruined by medical bills even when th^y carry 
insurance. A study in Connecticut, ■ for example, 
re^eale'd that 50 percent of the personal bankrjyi£cy 
cases in a two-month period last* year resulted from 
disabilities* 

One out of every seven persons in the .United 
States will be hospitalized during 1979, and the y 
-average hospital stay will be eight'days. 29 ' 

The teenager might well ask, "What doeeall this ' 
hXv& to do with me? X probably do need auto insurance^ 
and life in&urance does have possibilities > but HJSALTH 
insi&an&e??? I've^never been $iok a day in my jLife> 
and besides^ I covered in my folks' policy and~)my 
employer will probably offer some kind of health ineur* 
anoe ftlan* " 

'In this area, too, though, it is important to be 
^ in formed-, * * , 




According to- .Herbert Dgnenberg, former ■ Pennsylvania Insurance CommySione* 
"Health insujraoce comes in more sizes, 1 styles and prices than almost any other 
type of insurance. The benefits, options and exclusion^ are almost uniformly 
non-uniform* Comparing various health insurance policies is always difficult 



and sometimes, next to impossible." 



Bu/<- because getting sick and then getting well is so expens/ve in the 
■ United States", the real question might beV 



* 



erJc 



(CJklM 



ma> nqt to/ 
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With the way medical costs are soaring, most consumers 
are subject to a relapse from just seeing the doctor 
or hospital bill. Because of the heavy toll of ordi- 
nary illness and the horrendous expense of major sick- 
ness, some sort of protection is a MUST. 

To 'determine your own neettfor health Insurance, 
consider the following questions? 1 — " ' 

Have you been able to pay for all "ordinary medical and health expenses 
this year without too mu.ch difficulty? 

What are hospital'lrftd medical costs in your area? 

Do you qualify for any fre^J^r low-cost nedical treatment? 

Can you afford to pay the costs of a major accident or prolonged illness? 

What expenses would have to be met if you were disabled and unable to ' 
work for an extended period of time?" . 




The purpose of health insurance is to insure against financial disaster 
in the even of accident or illness, Health insurance offers protection from 
high medic 5 *! costs and loss of income. Coverage ha.s been classified into 
seven' categories: • .;* v 



1. HOSPITAL EXPENSES 

2. SURGICAL EXPENSES 

3. REGULAR MEDICAL EXPENSES 
4* MAJOR MEDICAL EXPENSES 



5. COMPREHENSIVE COVERAGE 

6. DISABILITY OR, LOSS OP INCOME' 

* * ■ * 

7 . DENTAL INSURANCE - - * 



*■ ■ * 



Health insurance can protect the consumer by; " " 

■ ■ " * * 

PAYING SOME OB ALL OF THE kEDJOAL COSTS 
v DUE TO ILLNESS OR fflJ{JXY , . 

ItEIZA(WGJJW£M£ LOSr* , > 
WE^TO ILLftipSQE tyfJtftlY 
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Your medical expenses can be classified into four grou^a: minor expenses, 
major medieal expenses, hospital charges, and catastrophic illness expenses* 
Health insurance could, perhaps, be thought of as a "aiokneae inptArancre" since 
it will not pay the expenses of keeping well such as the cost of a regular 
checkup; a diagnostic work-up, or any test which may prevent you from develop- 
ing a serious condition. 

Th^ cpst of your medical treatment may also be classified in four layers. 
Using this classification, the consumer may find it easittf to determine what 
type of coverage his family needs. 



LAYER 



Dollars 



1* Visits to doctors, etc 

2, "Bade Krotection"-- 
hr>spitals , surgeons t 
& doctors* bills 

3/ "Major Medical" 

(extends basic coverage 
with out-of-hospital 
costs, .etc) * 

W Catastrophic illness 
expenses 



IDs 



loos 





1000s 



Unlimited 




Many consumers find it possible to handle the expenses of the first layer; and 
.perhaps even the second/ Layers 3 and 4, which begin 1n the thousands of dollars 
and go up frorrrthere, could prove real financial disasters* The consumer wishes 
to protect himielf from these possible expenses* "~ 

Coverage that 'can keep mjsdical disasters from becoming financial disasters 
should include both and vac:? % <i:iyz coverage, HJny consumers also choose 

castastrophic illness protection. 

BASIC COVERAGE includes hospital expenses, surgical expenses, and regular 
medical expenses: ' 



hospital expense 



Covgrs hospital room & board, routine nursing 1 care 
^ fApo lab tests, x-rays, medicines, operating room fees 
Coverage is usually limited to a specific number of days 



surgical expense 



Surgeon's fees for operations 1n hospital or doctor's 
office 

Coverage is usually limited to a specific amount for 
each operation 



regular medical 
- expense 



Helps-pay doctors' fees for nonsurgical care In a 
hospital, doctor's office or patient's home 
Coverage 1s usually limited to a specified number 
of visits 



major medical expense. 

MAJOR MEPICAL AVERAGE provides protection against costs of serious 
and prolonged illness.- Because 1t covers almost every type Qf care and 
treatment prescribed by a doctor, both in and out of a hospital, it is the 
coverage most consumers find absolutely necessary. 

Because it offers such a wide range of benefits, major medical, j&licies 
contain spedaT features of deductibility , co-insurance , and limitations : 

,1 > • 



vmcrmLtrv feature: 

\ 

CO-INSURANCE FEATURE: 




The policyholder must pay the amount of the 
deductible, t 

The InsuranceVill pay fbr expenses beyond it. . 
For example, if the policy is a $50 deductible, 
the consumer must pay the first $50 before the 
insurance begins payment. 



The insurance and the, policyholder split the 
costs remaining after the,, deductible. «, 
Expressed as a percent, usually 80 or 90 per- 
cenW 1t means the company will pay 80 or 90 
percent of the medical bill after the deducta- 
biHty; thefcisured pays the deductible mi 
either the Iff or 20 percent or the remainder 
according to the terms of the policy. 



LIMITATIONS f 



The maximum amount the Insurance company will 
pay. 

The limitation may be for one Illness or for - 
one year. 



If you owned a $50 deductible, 80% co-insurance, $10,^)0 limit 
policy and had medical expenses of $350, your figures would be: 

Total bill $350.00 
$50 deductible -SO, 00 

T Amount left 'to be paid $300.00 



Company 80% of $Ztof?W'$240 
You ,'" 20% of $300 or $ 60 



REMEMBER : You would pay a total' of 
$110 ($50 deductible,* $60 
co-insurance). 
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comprehensive 
coverage ' 

COMPREHENSIVE COVERAGE 1s Jn Inclusive medical plan that attempts to 
meet all health Insurance needs 1n one package. Such .plans/dsually cover 
hospftal expenses, surgical expenses, regular medica,! expenses, and major 
medical expenses. Some plans eyen incrude loss of Income or disability 
insurance. Comprehensive medical plans also feature deductibles and a co- 
insurance plan. 

Each of the types of coverage above provide the first type of pro- 
tection to the cpnsumer: 

PAHWG SOME OR ALL OF THE MEPICAL COSTS DUE TO ILIMSB OR INJUR/ 



disability or loss of Income 

REPLACING SOME Oft ALL OF THE INCOME LOST WE TO ILLNESS Oft INJURY Is 
the purpose of DISABILITY or LOSS OF. INCOME insurance. 
Disability Insurance has two features: 

Payment for loss of earnings from an accident 
4 Payment for loss of earnings from sickness which prevents * 

one from earning a living 
This type of Insurance may be* even more important than life Insurance for. 
y$ung people because the probability of death 1s much less than the probability 
of partial or total disability. 



deutal Insurance 



VENTAL INSURANCE is also a feature on some consumers 1 health insurance 
programs. Coverage includes fillings, extractions, dentures, oral surgery, 
orthodontic work and most other dental expenses for regular dental care as 
well as damage caused by accidents,/ Features Include the deductible, co- 
insurance and limitations sections. * " , 

The three types of prepaid dental care plans available are comprehensive 
deductible* scheduled fee plan and fixed fee plan. The co^rehensive deductible 
features a deductible for ^each family member each year with the co-insurance 
feature applied thereafter. The scheduled fee*phin is the plan under which the 
insurer agrees to pay a fixed amount for each dental procedure. Under the fixed 
fee plan-, dentists agree not to charge more than the listed fees/ 
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A growing" number of consumers In various parts of the country are no* 
isking, "Iff BMO the way to go?" as Health Maintenance Organizations become , 
■ore popular as a means of staying well. 

HMO's. are characterized as "medical supermarkets*" An HMO is an organized " 
system that provides comprehensive health services to an enrolled group of 1n<ji-,. 
viduals and families for a prepaid annual fee.* Emphasis is oti preventative care» : 
outpatient services, continuity of care, and cost effectiveness. " 



Such stay-well services are another form of protection available to consumers. 
Further information is available from the HMO Hotline: 800/638-6686, 



Where do I get ft ? 




* Government and private programs are the two major sources of health ' 

Insurance i^/the United States: 

f @@V£§iift&m$T FftOQRMSB are financed by our tax*dol1ars and are administered by 

the federal and/or state government to benefit the poor 
(Medicaid), the elderly (Medicare), and the military 
(CHAMPUS), % 
These programs, pay all or part of the medical expenses 
' of these groups and are part of America's program to 

provide health care -to the total population* 



i 

are health insurance plans offered by private firms and 
designed to protect^ the policyholder in specific ways. 
The protection depends on the type of policy purchased; 
Plans can be purchased either on' an individual or pro up 
basis, In an individual plan the policyholder pays the 
premie directly to the insurance company. In a grtwp 
vffsuratfce plan one master connect covers a minimum 
number of employees, usuany^naving the same employer. 
This type of Insurance may be paid* for partially or 
completely by the employer and Is usually less expen- 
sive than an individual fol Icy- 
Two of the largest of these private programs are BLUE 
CROSS and SLUE SH1ELDT 
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What tkould I ask <? 




Knowfng what to" ask about health Insurance 1s even more iffifeprtant thaft 
khowlrrg what coverage ts avallat^e/ The foTlpwing 11st should prove affhelpful 
guide 1n understanding coverage and policies which are carefully wdrB^p to f 
give and dqny certain benents: . / 4 > \ 1 * 

** ' ' / * f * ^ " 

Wftat ie tta ^en^ift ctnd.wnount of coverage? ' * 

ftfiiGft family members ar& covered 
, x ^ fvftJrt tta benefits start? : , * * 

. What are tfce pre-existing an$ ottier exclusion, features? 
Does th% insurance apply duiqicte of .the community { where you live?' 
Is the policy renewable and convertible? 

Does the major medical ^maximum limit apply to each ^separate illness 
t or injury rather than representing a total 'lifetime maximum payout? 
\ Does the coverage apply to "reasonable and customary fees u rather than 
fixed^benefit amounts? ' ♦ ' 

Ask, questions about the maximum coverage , exclusions ', deductibles ^ i 
other limits , and premiums . The answers you receive In these areas, should aid in" 
making shopping for health insurance somewhat easier. The informed consumer 
makes wiser purchases which more nearly meet his needs find his budget,* 

... ■ vw 



How can I out ootti? 




/Determining which health Insurance program is the best buy may make 
bargain. hunting in your favorite supermarket eeem simple, but you can't 
afford not -to shop ground* Make sure that getting sick doesn't also make 
- you poor, " 

decide which heSlth hazards are your greatest threat and cover these 
with Insurance* 

f*> Among the factors determining the^individual. cost of health insurance are 
the conjpany from which you buy>, the size and age of your family, where you live, 
and where you work. Beyond these factors, however, you do have some control. 
Use the following check list: 4 



I 
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Y SAVING TIPS 



J There is a wide variety of coverages and rates. 
Talk to. several agents. 



Check to see If you qualify for group coverage. 
The cost is usually 15 - 40% less than individual 
coverage. 

Your coverage can't be cariceled unless ^ou leave 
the group. . . 

A physical exam is nor required. 

Often pre-existing conditions do not disqualify 
you. 



f 



Some policies, cover one or the other, but hot 
both, 

Check carefully.* You may need both coverages, 



Avoid policies that exclude too much. 

Some companies search your medical history all. 
the way back to birth; others limit their 
search to -the past year. * f 

This is an all -too.rcommon loophole of mail- 
order type policies. 



Oetermlne policy's use of terms. 
If -a "disability" 1s covered., is It total 
or partial disability? *. 



J 



When does coverage begin? A policy that does 
not begin paying until you have been hospital- 
ized 10-days may not be a good buy. 



A policy which pays a high amount, but only 
for a few days*, won't be much*?protect1on 
in the event of a lengthy illness. 
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Policies which pay all costs from the first 

dollar are very .expensive. 
Determine how much you can afford to pay 

yourself, then choose a policy with the 
. highest deductible you can—the premiums 

will be less. 



Oaes the policy guarantee renewabi-Hty, 

IzWMSBBlLBYlf °^ can the com P an y refuse? 

' Guaranteed renewabllity costs more t but 

mmm may save you much more 1n the long run. 



b§ mtwmm @{? *mm§> ®q$mm* 



"Dfead'dtseasS" policies (ones which 

cover only cancer, for example) do 

not offer broad coverage. 
Should you choose^such coverage, be sure 

this is not the only health Insurance 

you own. 



Where can I get help ? 




Additional health insurance information may be obtained from^our 
insurance agent,, one of the many insurance companies, your Blue Crosl 
Blue Shield representative, your physician, the local medical society, 
the Better Business Bureau, the State Insurance Commission; or the 
state or local consumer affairs* offices, You can also write tor 



THE AMERICAN MEDICAL ASSOCIATION 
535 North Dearborn 
Chicago; 111, 60610 

THE AMERICAN HOSPITAL ASSOCIATION 
840 North Lake Shore Dr. 
Chicago, lilt 60611 



1 



C0UNCIL-9F BETTER BUSINESS BUREAUS 
1150 17th St., N.W. , " 
Washington D,C, 20036 

BLUE CROSS ASSOCIATION j 

840 North Lake Shore Dr. . .*** 

Chicago, 111, 606U* 

GROUP HEALTH ASSOCIATION OF AMERICA, INC « , 

<1717 Massachusetts Ave,, N.V^. 

Washington, D.C. 20036 , ;.. 

health insurance Institute 

^77 Park Ave, , 
New York, 'n.Y, 10017 * > 

NATIONAL ASSOCIATION OF BLUE SHIELD PLANS 
211 East Chicago Ave, . * 

Chitago, II J. 60611 

f 

NATIONAL ASSOCIATION OF DENTAL SERVICE PLANS 
211 East Chicago Ave, 
Chicago, 111, 60611 



/ 







T. Name*the two w^ys In which health' Insurance can protect the consumer., 
. Insurance coverage helps by " . *. / .. 

Paying' . ^ * ' / a * . - ■ . * ■ _ 



Replacing 



-* K^" 



A "* 



2. 



'->The two major sou/ces bf nealth insurance^ln the. > 
United States- are private programs .and, the govern- 
ment. ' / . s * ' . ,, •% • ?. 

Group health insurance 'plans are. usually moV^ ej(- 
penave than fyidiv-idual pla/is. . . 



Premiums will 
deductibles.. - 



be 'less fo. 



r : policies" with high ' 



1 -* 



■S-. Label, each {fescrlpttpri a'ccording to^the -type^of .coverage descMbed: , 
..-* iBasic Coverage** Comprehensive Coverage /disability or Loss of incomes ' \ 

« ■ ■ ». " . ■ \* ; 

:*."■.. ' Major Medical" * - ■/■'.. / • . 



1 1 



■+ r- 



hgsp1tal t sjyrg\cal, arid-regular medical expenses 



> 1 



ERJC ■ ; 



1 
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pfotection against costs of sp»us and p'roTong^d 
illness; 0 . ) 

features deductibility coMnsurangfrr-end Jimitatfttos 

protection offered by both bjisfc & major medical , 
health insurance in, oneT?ackage *V _ 

periodic payments, to replace income when the 
insured is unable-to work as £ result of illness-, 
injury or disease. > * / , 



4. tletermine your cost in the'fol1owing:situation: 



kwi a $100 deductible* 90% co-insurance * 



$$$,000 limit health insurance policy. £ m 



\ Your medical co&ts as a v%sul%of a recent* 
illness Mjeve $3*500. > 



r 
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passwords ... 



BASIC COVERAGE 



BROAD COVERAGE ' 

■ f * 

\ ' COMPREHENSIVE COVERAGE' 

. * * * 

J HOMEOWNERS POLICY 



* 'INFLATION GUARO 

«* 

LOSS EXPERIENCE 

( 

* PERIL , 
PROPERTY INSURANCE 



CENTER'S. INSURANCE 

t ^ 

4 

HEPUtEMEKT VALilE 



Homtomvu* polity, p*pvidlrt§ coy &tagz. again* t 
•Jkote ok damagz jjAom faikz 6 lightning, w&uUtom t 
1wi% t ^mokz^ voMtfalimt ,tht&t t *peMoml£iatU£ity t . 
wedicat paytiznit>,. damage to thz pibpzhtu o& othvt& t 
► . and thz additional co&t o& living* eiaewwete tvkitz , 
fht inbux&d dfuri^ekto thz hoipz i& bzing KzpcUsicd* 

Covtnagz in addition £0 ba&ic cov&uxgz ioK a 
mdz tange t>i otkvi,ha.z0idJk • + 

* - , . ■ , ** 

lAWvUAjfei 11 policy which MnbUAth agaii&t atl 
p&UU vxtzpt thot>z tl6t£d <u <uczptionl ' , 

. * fir * . 
Policy which combine* ptotzct{on agdih&t Aim, „ 
thz&t, 'peMoH&t SUti&WUty and oth&i pe^Ct* in / 
a' tingle contnact * . , . - <- * 

tndotU&nznt which cuitpmaticatttj inch&xbZA coverage 
to vJUxxti ioA incAejuu inpiopz/ittf vauiz 

know(vt^i money in^umnc^ companies havz pcud in 4 
v ExpwuAe to HAJhk * 



i 



In&u&xntz cove^uy any ^ype pkopzAty &ac& a& 
home, fiuJinUityz, imzbiy K and otk&t pvu>onaJL m 
Mtonging* , % " *' ' 

-thjb&z KzntiLna fahomt ok apaAt3^6nt 



/.' 



Thz amount* ntcgAl'aKy x Jbo Kzbtu&l a hoiuz ok 



Kzptacz hfiujfkhpld itwte* 



u Ready kpMoyf On ? ■ — + ; ; \.\ 
-Do You Know'the Passwords,? 



4j- 
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)>e lo&t $ stolen $ damaged 



m p You $ member^ of %our family, or your 

peta con be Trtomed for damage to . , 
property or Injury to others. 




Each <fay more than & $ 000 fires -break 

out in Amevidccn homes. 

Annual fire loeeee total almost $850 

% tlttCVliOTt* 4 



It 1$ possible to Insure against fire, theft* and any other real 
'threats which exist 1n your region and your ^neighborhood. It H up to you 
toJecide. realistically yhi'ch risks are a significant threat to your home 
anarto buy coverage which 1s su1table/for*your own home, * 

■ " m ■ 

' One of*^he most Important expenses of home ownership 1s homeowners 
Insurance. Available *1n many. forms— even' to non-ho'meqwners 1n the .form ' <~ 
of renter's Insurance, It'can protect' the consumer against bQth PROPERTY 
LOSS and LIABILITY. ' 

The consumer's first'exper1ence,w1th\homeowners Insurance Is usually 
when he buys his first home., Mortgage lenders insfst, at the very, ifitfiwMr— ' 
* that the consumer Insure the house Itself against damage from flrj* attcT 
llghtnfngr * ' "" 

/ ' * ' , : ":'\" ■ ' ' ■ 

The "Homeowners" pfcHcy, Introduced In th$m1d-50's combines all 
major types' of coverage 1n a single insurance plan,. The homeowners* 
policy covers 9,11 of the following: 

The ham itself ' ■ t * 

' ' ■ Other shwturee on the property, such $s. garages or .tool and storage 

sheds 

■ ■- " ; v ■ ■ * , 

* Personal property v either on the premises-or away from the premises 

living, expenses should the home be damaged and you must live elsewhere 
: ■■ during repatrs' * ' , . ^ . 

• ■ Personal HxHtity antf medical expense , payments foV accjdents you may.'* 
r • ■ .' ' * either cause or be responsible foi* 



Homeowners -policies are available in three bWic foiins: BASIC^ISROAV, 

end comtEHmm.. ■ . \ ' ■ ' 



MASK covers tberperlls.'of:' 




fire or lightning ■ • !aircratt.da)fage.\tO'prbperiy 
J loss of endangered property" v"eh'1cle*damag$'tff"property 
windstorm ^r 0*11 . ■ ' snoKe ■ * 
explosion * vapdialism & mali'cious rtiischtef 

riot or, civil comntftion theft ■ . ■ ■- , . ■ 

glass breakage 

Includes the above perils and; * < ; * ~ ~ > 

falling objects . - 1 ~ 

* weight of Ice, snow, sleetf : ■ ' 

damage caused by heating system, water, plumbing, air con- 
ditloning, appliance or wiring 'malfunction ■ * 



erage 1s -the "all risks" policy which Insures against 
all perils except 'those Hjted in the List of Exceptions. 
Exceptions include flood, earthquake, war, and -nucftear 
* attack, \. - 

Thus" an "all risks 11 policy does not 'Insure agffThst all risks. It' 
Insures against allrisks except those which are excepted, *; * 

Ft 1s Important that the consumer know not -only what"r1»fcs are and are 
not covered by bis insurance, hut also fiow claims are paid. Too often the - 
policyholder reads the policy only when it is necessary to make a claim. 

One' comnon^>rovis1on of fibmeowriejrs policies, is the' replacement "cosf 
douse* Under the provisions of such clauses, i/ the duelling 1s rnsored, " * > 
- for at least, 80% ef its refftacemenf cost, <the, loss wilt be paid $n a»,replace- 
ment cost bails, up to the- limit of the ^policy/ \ 

If the dwelling Is insured for less than,*80£ of replacement cost, the , J 
insured will share in 'any loss that occurs., *'\ > ^ 

The purpose, of thjs clause iV to encourage the hpmeowner. to keep his" . 
insurance limit cirrrent with .the rising replacement <#$t of .homes toda£. 



Insurance. c]aims t>n homeowners policies are' based on/the equation: 



. $1'ace insurance rates-'are basetf largelytin iHsk and experience, those 
who live in areas where the crime ra^e, is Algm. congestion.. ts -g^eat, and _ 
the probability ^accident pr th:e.f-t, is .gteat^than 1n djher'areas of^en ■ '; 
have to pay excessiyely^tilgh pre&rtjjms for their-coverage. ". ' • ; ■ " 



\ 



The RATES changed ."for home'oi&rs fhsufance are based on sutffi -factors as: 



NUMBER & KINDS OF PERILS INSURED- AGAINST ' 
REPLACEMENT VALVE OF. HOME 
MATERIALS USED IN ROUE CONSTRUCTION 
LOSS EXPERIENCE IN AREA (CRIME RATE, ETC.) 
AVAILABILITY OP FIRE FI£B?ING SERVICES 




* One of thebigtjest improvements tcrbe toade in the area of homeowners . 
insurance was BOMEOWWERS 7£, noW standard in all 50 spates- It has added 1 
the following xoverages; losses from credit card theft, fQrgery, and counter- 
feit money; tape decks, C8 radios and other sound equipment not permanently 
iwstalledi property of students living away frortS home; fire department charges 
connected -with dam&ges such as wind and lightning damage; .debris removal; 
damage to grave markers; loss of earnings for court appearances in defense 
of a*claimi and protection against claims for libel, false arrest and inva- 
sipn of privacy*. As in all areas of insurance, the consumer must decide which 
are the risks he wishes to project against and for which*he therefore wishes* 
to pay tne premium. * * . * 

The consumer guidelines for homeowners insurance are much the_same 
as for any other* area—to make an intelligent, informed decision about 
what 1 is best for the individual consumer. Ten special pointers for the 
homeowners fh^france consumer suggest that he remember to: 

COMPARISON SHOP FOR FAVORABLE RATES 

CHECK OUT THE COMPANY YOU ARE CONSIDERING 

INQUIRE ABOUT SPECIAL RATES FOR HOMEOWNERS & AUTO POLICIES 
PURCHASED FORM THE SAME COMPANY 

./•'.■ • . / " 

INSURE YOUR HOUSE FOR ITS FULL REPLACEMENT VALUE 

LOOK FOR CO-INSURANCE WITH A DEDUCTIBLE. * 

CHOOSE. A HIGH DEDUCT IBiE-^QR' A LOWER PREMIUM ' * • 

.PURCHASE THE "INFLATION GUARD" ENDORSEMENT'TO AUTOMATICALLY 
INCREASE YOUR 'COVERAGE, , ' • 

INCREASE THE 'SAFETY OF YOUR HOME 




INVENTORY PERSONAL PROPERTY- BY TAKING PICTURES WHICH 
ARE"* STORED TN SAFE DEPOSIT BOX - 

INSUR*E PERSO'nA, PROPERTY EVEN IF YOU ARE 'NOT A -HpMEOlJNER , 



* / 



r. Homeowners policies protect against. pjsoperty loss and 
liability. 

,2, Renters purchase insurance to protect their possesions. 

ft 

3- Homeowners insurance does not usually cover injuries to 
those living in the house because this protection is a 
~ * feature of~ health insurance, : — 1 — : \ 

4 V , Injuries to others on your property are not covered by 
homeowners insurance- 



Homeowners insurance r£tes are based'on the characterise 
, ti<fs of the home, the area in which the home is located* 
and the kind Qf coverage purchased, ■ 

6, Homeowners insurance can^over the home itself; other 
m , ' structures on the property* fpersonal property, living 
expenses during repair, and personal liability- 

* 

" 7; The arount necessary to rebuild a, house is caHed the 
loss experience. ( 

% 8- - Ctfmp^eheVisiy.e coverage is less expensive than broad 
Coverage, , > 4 ■ ' 

"* 9, Some insurance companies offer lower rates for those who 
buy auto insurance from the same company, 

'10, It is important to check the finantial standing and -the' 
' / claim paying procedures of, companies-you are considering 
"v. for homeowners fnsuranc^ * I ( * 



/ • 

It is possible for you, too, to become a confident and secure Insurance 
consumer 1f you remember to CHOOSE WISELV, BUY CARKHUV and USE WELL. 




Remember the 3 Right's of wise insurance shopping: 




Choose the' agent you feel 
comfortable with, & who is 
well trained, qualified, & 
competent. 

Check its. financial. 'standing 
t claims-paying history; 

Be' sure i^ls registered to 
sfell insurance in your state. 



(99Q$$T Oetermine which risks you can 

handle yourself & which risks 
you need to cover. t 



Remember that you CAN find 
what you want* 



If §MifFmHftf- / ] 

£QNT mm Read everything . • ' . , 

£ Ask for * sample policy. 

8WPF0M Wti *BE8T B&Y" -'• Rates .vary widely. You may save as 1 
' - ■ . much as 50%,. • ' " j 

' Check- to see. if you .qualify for djs- 
. 1 , counts -- safe driver, non-smoker, 

raulti -policy, etc, . 

Go Group,--if you qualify, it's almost, 
■ » • <* always- a better deal. , . ' ' - v 
•* \\\ 
1 CHOOS&BIQH imUCTXBLJS8 - Your prenfi urns will. be Tower. ' ^ 

PAY. PREMIUMS ^maHXr*-- Save interest charges. 






READ AND UNDERSTAND YOUR POLICY : 

A poTicy contains 5 p^rts: 4 , * * > 

w 

THE ^PRESENTATION (terms of the contract) 

=Z) THE NAMED INSURED & BENEFICIARY . 

WHAT IS INSURED (conditions under which the 
^ policy will pay claims) 

^WHJ^IS NOT- INS UK 96 I 

DUTIES I OBLIGATIONS (df both insurer , 

and policyholder) 

The company will do what is stated in the policy. 
Nothing more. Nothing Tess* > * ' ' 

* ^ i 

Remember: * Insurance policies are legal contracts. 

SEEP YOUR COVERAGE UP-TO-DATE ' ^ 

Keep your insurance company informed of your status. 

■ Review your insurance prGgrarp at least every .two years. |g 

\ T ■-* ' . "* 

. 8TQRE YOUR POLICY & INVENTORY RECORDS 

' ' * ' S PQHMTBRS WHICH WILL HBLP 

• * IN Ufc$DBRM7A!MaM§ KMSURJMMCBi 



0 AGE AhO RESPONSIBILITIES' DETERMINE INSTANCE NEEDS. 



© Insurance security is affected by /nFLATION. 
K 

r © ALL-RISK insurance is -a myth 



' ." 187 ' ."' ; 



SELF - EVALUATION 




As you reflect upon your experiences using this PAL, ¥ what were the most 
important things you t learned? 1 
* «* * * 



What were the most important things- you learned about: 

A. What insurance is? t 

B. Auto insurance? " , 
C< . Life insurance?. . 

V 

0, Health insurance? '* , * ' 
E. Homeowners fnsurance? ♦ 



What are the important consumer topics *bout which you would like to 
lear*n more? . , - 
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V . • • . . / 

■You have just completed studying one module of the ■ 
SCAT cWriculutn. There may be other topics about 'which 
you wish to learn more. SCAT modules can help you acquire 
skills \ concepts, and, knowledge necessary to function as 
an informed and wise consumer in twelve areas. 



HEALTH AND THE CONSUMER contains 6 units: 1 

•BALANCED DIET: Eater's Digesr 

FOOD ADDITIVES: Ear, Drink, and Be Heollhy 

FOOD SHOPPING. Food for Your Brood 

'MEDICAL CARE; Soy Ahh! . 

- PERSONAL GROOMING . Lers Focelri 

PRODUCT SAFETY An Ou«£e of Prevenrion 



I 

MONEY MANAGEMENT AND THE * . 

CONSUMER contains 6 units. 

BASIC ECONOMIC SKILLS: Baffled. Bothered, Bewildeced 
BUDGETING:/ EosyCome, Easy 60! _ : 

BANKING: / * .Yau Can Bank on It! 

* CREDIT ' ^..cuge!!! 
" " INSURANCE: * Ir s Lorer Than You Think ; .,), 

TAXES: .An Offer You Can'r Avoid 



U $HILLS FOR CnnSUfTlERS APPLIED IDOfW" 
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